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BeepeHue
KOHTEHT-MapKeTUHT — y»Ke He HoBOe HanpasneHue B B2B. O6 3Tom MHOro roBopsaT nocnegHue
3-5 ner. OgHAaKO A0 CUX NOP Mbl BMAMM O4YEHb MasN0 MPUMEPOB MPOHUKHOBEHMUA
KOHTEHT-MapKeTuHra B B2B. byaem yecTHbimUK, 60/1blIMHCTBO B2B opraHunsaumin (Mmoxem 6bimeo
U Bawa?) po cux nop He MMetoT 610ro0B U e-HbICNETTEPOB, U HE A0BEPAIOT COL,. Meaua.

HanpoTus, OHM 40 CMX NOP TPaTAT 6oNblIMe AEHbIM Ha NPOM3BOACTBO NEYaTHbIX CPEeACTB, KakK
nnonetbl U 6powopbl, N BOABLWINMHCTBO M3 KOTOPbIX KAMEHTbI BblOpacbiBAlOT Ha BTOPOM AEHb
nocne BcTpeun. OHM He BepAT, HO MOYEMY-TO MACCOBO MPUMEHSAIOT TEXHUKU XONOAHbIX
3BOHKOB. /1 OHM A0 CUX NOP FreHepPUPYHOT NA0B UCKNHOUYNUTENBHO CUNAMM NPOAAXK...

Ho munp B2B pnaBHoO usmeHuncs. NocmoTtpute camu Ha cebs. Bbl — Kak N0b30BaTE/b U KJUEHT,
HaBepHAKa, BCer4a HauyMHaeTe CBOWM 3aKYMOYHbIA LMKA C MOUCKA HYXKHOM MHbOpmauun B
WHTepHeT. HeyamMBuTENbHO,- COrNacHo 3anagHbiM UccaenoBaHMAM Tak genatot 6onee 85% B2B
noTpebutenen. YKkpanHckoe AreHTcTBo MHAyCTpuanbHoro MapKeTuHra gaet noxoxue undpbl —
OaXKe B TaKOW KOHCEpPBATMBHOM OTPaACAM KaK CTpoOUTeNbCTBO, MHTepHeT BXOAMT B 3-Ky
NNANPYIOLLNX KAHAM0B MO Ba*KHOCTU MHGOPMALMU ANS NMPUHATMA PELLEHUN.

Jdanee. B nouckoBumKax Bbl 3agaeTte 3anpocbl He TOJIbKO TUMNA «4YTO TaKOe» WM «KTO
npoussogutenu XYZ». Bbl TakXKe 3aaeTe TakMe BOMPOCHI, KaK: «CPABHUTbY», «YTO Nyylle», «B
yem npevmyLLecTBa»... Bbl XxoTUTe 3HaTb «Kak 3TO paboTaeT M yto 3TO Aano». N noatomy
Hanbonee spPeKTUBHLIMM BUAAMM KOHTEHTA CUMTAIOTCA Benble KHUMK, Kenc-CTagn U UCTopumn
ycnexa. Ml uem cnoxHee 6usHec 1 npoayKkuusa, Tem 60/blue BHUMaHUA K Nog06HbIM BONpocam.

Mbl moxem pJanbwe matm no Bawemy

MapapoKc npogax B2B LMKAY 3aKyMK1 — HO, BEPOATHO, Bbl yxke
ByZy4n CaMu MHTETPUPOBAHHBIMM B OCO3HaNN — «4epT BO3bMW, €C/IN A [enaio
HOBbIM LMdPOBOIN MUP, KaK BCE MO-HOBOMY KaK MOKyMnaTesib, no4yemy A
noTpe6UTeNu, Mbl COBEPLIEHHO NPOAO/NKA0 BECTU CBOM NPOAANKM TaKKe

2 _
WUTHOPMPYEM 3TU HOBbIE METOpbI Kak W B npownom seke?». [la

MapKeTUHra 1 NpoaaXx Kak
npowussoauTenun Tosapos B2B

OEeNCTBUTENIbHO, Mbl Habsoaaem HeKui
napafiokCc Ha pblHKax B2B - 6yayum
NMO/IHOCTbIO MHTErPUPOBAHHLIMM B HOBbIN
umMdpoBoir MUp, Kak notpebutenn, Mol
COBEPLIEHHO UITHOPUPYEM M He BEPUM B 3TU cnocobbl Kak npousBoauTenn ToBapos B2B wu
npoaasLbl. K e NpoCcTo He 3HaeM KaK — He NoAyyYaeTca NepecTpouUTbCA.

JTa 6enas KHUMra MMEHHO O TOM, Kak Momoyb Bam HanaauTb NPOM3BOACTBO KOHTEHT-
MapKeTMHra, KOTOPbIA — Cpean BCeX MPOYUX APYrMX TAaKTUK MapKeTWHra (Kak MBeHTbl, nuap,
pekfama u T.n.), - cumMTaeTca cerogHA B B2B Hanbonee spdekTMBHbIM. O4HAKO 34€Ch Mbl He
6ynem B feTanAx paccKasbiBaTb, KaK NpaBuIbHO nNucaTb 6a0rM MaM caenatb xopollee BUAEO.
3Ta KHWUra O APYrOM — YTO U KaK AOJIKHbI CAenaTb PyKOBOAUTENINM MApPKeTUHra y cebs B
opraHusaumm, 4tobbl HaNaAUTb NPOdPECCUMOHANBHBIA U CUCTEMHbIN KOHTEHT-MApPKETUHT.
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1. KOHTeHT-MapKeTUHT — KaK rnaBHoe opy:Kue B2B
MapKeTUHra

Bcem Mbl 3Haem, YTO Takoe KOHTEHT — B 0bLLem csydae nobaa nHpopmauma B atobom Buae no
3aaHHOM TemMe MOXKEeT CYMTATbCA KOHTEHTOM. B mupe 6Gu3Heca KOHTEHT — 3TO noJsie3Has
MHPOPMaLMA, KOTOPY MLLeT noTpebuTtenb. Co6CTBEHHO, KKOTOPYIO ULLET» YyXKe onpegenset
pasHULY C TPAAULMOHHBIM MAapPKETUHIOM. TPagMLUMOHHbIA MapKeTUHF 6oablue OPUEHTUPOBAH
Ha ceba (opraHu3aumio) M CBOM NPOAYKTbl. KOHTEHT-MAPKETUHI OPMEHTUMPOBAH Ha
notpebutens. O4HO M3 NyYWMX OMNPEAENEHUN KOHTEHT-MapKeTUHra npuHagnexxkut Mainkny
bpeHepy, ANPEKTOPY KOHTEHT-MApPKeTUHra ¢ SAP:

«[Mpouyecc co3daHusa u nybauKayuu KOHMeHma, Komopbil uwem eawia ayoumopus rno
8cemM KaHanam, 20€ OHU 06bIYHO UWYmM U HA 8CeX 3Manax c80e20 *U3HEeHH020 YUKAa
3aKYMKU»

Ba)KHOCTM KOHTEHT-MapKeTUHra cerogHa B mupe bu3Heca yaenaeTcs OrpoMHOe BHMMAHMe.
MHorue BblpaxeHuaA CTasn KAuLe — OT 3HAMEHUTOTO «KOHTEHT — 3TO KOPO/b» U A0 «IaBHOMo
opyxua B2B mapkeTuHra». Mouyemy Tak? Mbl onpegensdem 3 KaoyeBbiX dakTopa, KOTopble
CAEeNaNnun 3To HanpaB/ieHUe rNaBHbIM B MapKeTUHTe:

1) KakK y)Ke cKaszaHo Bbile, «MHTepHET U3MEHUN MUP»: NOTPEbUTENb CErogHA HauuMHaeT
CBOW 3aKYMOYHbIM LMK C MOUCKOBbLIX 3aMpOCOB, KOHCY/IbTUPYETCA B CETU NO X0A4Y 3TOro
npouecca U B 3aBUCMMOCTU OT KOHTEHTA, KOTOPbIX OH HAXoAuT, onpepensetr CBOU
banbHellwue pencreua. Ha 3anage cerogHa noTtpebutens B2B go 70% csoero
3aKYMNOYHOro LUWMKAA NpoOXoaUT B CETM WM 3Ta uUndpa NOCTOAHHO HapacTaeT Ha
oTeyecTBEHHOM npocTpaHcTBe (puc.l). KaKk cneacrteme 3Toro — nNpousBoauTeNn Bce
6onblle TEPAKT KOHTPO/Ib 33 CBOMM LIMKIOM MPOAAXK U eAUHCTBEHHAA BO3MOXHOCTb
BOCCTAaHOBWUTb KOHTPOJIb — 3TO Yepe3 peneBaHTHbIA KOHTEHT U AManor ¢ notTpebutenem,

Ha4YMNHaA C CaMbIX PaHHUX 3TAaNOB.

e 2 3 4, 3.
OcozHaHne (QopmupoeaHue Mownck CpaBHeHne Mokynka
npobnemsl — T3 NOCTABLWMWKOE

peleHne.

3aKyno4HbIA LKA

Puc. 1 To4yka Ha4asaa KOHMAKmMa npouszeooumens ¢ nrompebumesnem 8 3aKyrnoYHOM YUKne
3HAYUMENbHO CMECMUACSH 8MPABO — 3MO 03HA4Yaem Momepro KOHMPOsA HAO CBOUM YUKAOM Npooaxr
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2)

3)

WHITEPAPER

Hapacraiowuii TpeHg KOMMOAUTU3ALUU: He BOCNPUATMA NoTpebutenem oTAnYMIA B
NPeaNoXKeHNAX NOCTaBLUMKOB, AaXKe B C/y4ae HanuumaA Takosbix! ITo He BocnpuAThe
obycnasnvBaeTcs B CBOIO ovepesb 2-ms GpakTopamu
o  UHpopmMayuoHHbIl «rnepezpy3»: Mbl Kak noTpebutenn cerogHa 3a 1 AeHb
MoJsly4aem CTOJIbKO MHPOPMaLMK, CKOJIbKO YEe/I0BEK B CpeAHUE BEKA NoayYan 3a
BCIO *KM3Hb. COOTBETCTBEHHO, Haw Mo3r Bce 6onbwe M 6onbwe oGuUnbTpyeT
BXOAHYIO WMHPOpMaLMIO U GONbLIMHCTBO €e NPOCTO He AOXOAWUT A0 Hawero
CO3HaHMA.
e Pocm accopmumeHma moeapoe om pasHeix npoussodumeseli: WMPOTa BbIbOpa
BCE YBE/IMYMBAETCA, M KaxKAbli NOCTaBLWMK MblTaeTcA AOCTy4aTbCA A0 Hac —
cnefoBaTeNbHO, BbIBOP CTAHOBUTCA BCE TPyAHEE.

To, 4TO peanbHO MOXKeT 06a1er4nTb Hal BbIGOP M MOMOYb COPUEHTUPOBATLCA B MOpe
npeanoXeHUn — 3TO PeNeBaAHTHbIN KOHTEHT.

M3meHeHne camux noTtpeburtenein: ux TpeboBaHMA cTaHOBATCA BCce 6Honee

WHOMBUAYANbHBIMU U crieundmuyeckMmn. ITO HaKNaAbiBaeT ocobble TpeboBaHUs K

Apyrnmum
aemorpadumyeckaa uam  odupmorpadumyeckana cermeHTaumna

npoueccam CermeHTauMm U KOMMYHUKaUMN. cnoBamu, 0bblyHas
(KoTopoi nonb3ytoTcA
cerogHAa 90% B2B opraHu3aumit) 6onblue He paboTaeT. Ham Hy»KHO 6onee TWaTeNbHO U
NMO/IHO Y4YUTbIBaTb NOBEAEHWE U NPUOPUTETHbIE NOTPEOHOCTU pasHbIX NoTpebutenein —

BNAOTb A0 WHAUBUAYA/IbHbIX. M cHOBa — WMMEHHO KOHTEHT MOMeT OTBeTUTb Ha

MHeHue 3KkcnepToB

bpuTtaHckoe
KOHTEHT-MapKeTUHry»  oT
Partners onpepenser
KOHTEHT-MapKeTUHra Kak
nnpepcTeo

«PyKkoBoacTBO no

Velocity
CYLLHOCTb
naenHoe

«NpeiHoe nnpepcTtBo  UCMoONb3yeT
Ballly YHMKA/bHYIO NO3MLMUIO B Ballei
oTpacnum (=HuKmo Ha pbIHKE He
npednazaem MaKy)  ¥e  MOYKy
3peHUs KaK 8bl), 4ToBbl MPeasioXKuTb
3HauMMoe pelueHue (mo, Ymo umeem
UeHHocmo 8 2sa3ax nompebumens) wn
peKomeHgauun (sl — skcriepm) no
Tem Bompocam (He podykmamy),
Komopbie 60nblue BCero BOJHYIOT (Ux
fnpuopumemsl, @ He 8auwiu) BalWX
CYLLECTBYIOWMX U MOTEHLMANbHBIX

K/INEHTOB».

3TOT BbI30B.

MMeHHO No 3TUM MPUUYMHAM MAPKETUHT Pa3BUTbIX
CTpaH Mupa Bce 6osblle MepeopueHTUpyeTca Ha
HOBOE HanpasieHue: KoHmeHm-mapkemuHe. [lpu
3TOM BaXHO OTMETUTb, YTO peyb He MAET TO/JbKO O
KOHTEeHTe B CeTW. 3HAUMTENIbHO BbIPOCAU TpeboBaHUsA
KO BCEM BWAAM KOHTEHTa — B TOM 4ucie U K

KaTeropunam neyaTHbIX M3,Cl,aHVIl\;I, a TaKXe

MCNOZIb3YyEMbIM B NpPe3eHTaunAxXx U NNYHbIX BCTPEYAX.
BaxKHbIM  ABnAeTcA  He

TOZIbKO  KOJIMYMECTBO U

pa3Hoo6pa3V|e KOHTEHTA, HO TaKXe U Ka4ecCTBoO.
KayectBo B CBOW oO4epenb onpegenaerca no 3-m
rNaBHbIM Kputepumam: 6bITb

KOHTEHT  O0J/1XKEH

YHUKaNbHbIM, MonesHbim, UHTepecHbIM.
MpodeccnoHansl ropopaT n 06 naenHom nnaepcTee —
KOHTEHT JO/IKEH He TO/IbKo 06pa30BbIBaTh, Pa3BMBaTb
WAK pa3BneKaTb, HO TaKKe C€O034aBaTb /INAEpPCKMe
no3uumMun BaC 1 BalWMX NPOAYKTOB U MO3NLNOHMPOBATb
Ha pPbIHKE KaK BeayLwmx sKcnepToB. pyrnmm cnoBamm,

peyb He B KoJan4yecrtsee 610roB M He B KpacoTe

© 2014 B2B Ray
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WHITEPAPER

KapTMHOK. Peuyb He 0 ¢opme — XOTA HYKHO MPM3HATb, YTO OYEHb YacTo «NO OAeXKKe
BCTpeualoT». Ho MpoBOKalOT BCeraa «no ymy»: cogepxaHuve B B2B ropaspgo BakHee

dopmbl.

MpuoputeT cogepxaHua Hag dopmoit B B2B
3KCMnepTbl OTHOCAT K uaevHomy nugepcrtsy. Ha
Haw B3rnag, uaenHoe NMAEpCTBO - 3TO CaMbin
TAXENbIN, HO NPU 3TOM WM CaMbl NPaBUNbHbIN
noaxos K  KOHTEHT-mapkeTuHry. W ecam Bbl
HauMHaeTe cepbesHo CTPOUTL KOHTEHT-
MapKETUHI, MMEHHO 3TO onpegeseHne HyXHO
6paTb 32 OCHOBY Ballel CTpaTermu.

anHﬂTVIe 3TOro B3rnaga Ha KOHTEHT-MAPKETUHT B

/ Kak aoctuub ngeinHoro
nupepcrea?

KOHTEHTa A,0/1XKHbl 6bITb
BOBJ1ie4YeHbl nyywine
cneunanunctbl U pyrosogaunTenu

\KOMI’IaHVIM

B npon3BoACTBO Ka4YeCTBEHHOrOo

~

)

caMoMm Hauane Bawemy nyTu yxe onpeaenseTt TpeboBaHMA K Balen byayuwen ctpaternn. U3

onpeaeneHuns Bbille CAeAyeT, YTO HUKAKMe KonmpanTepbl HE CMOryT BmecTo Bac onpeaenuntb

3TY «YHUKAs1bHYHO Mno3uyuro... U peKomeHdaquu» - B Npon3BOACTBO Ka4eCTBEHHOINo KOHTEHTa

A0/1KHbI 6bITb BOB/IEYEHbI nyyvume cneunannctbl U pykoBoaAUTENN KOMNAHUN.

© 2014 B2B Ray
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2. Ponb KOHTEHTa B 06LWwen moagenm npoaak

ECAn KOHTEHT-MapKEeTUHT CTONIb BAXEH W HYXKeH, TO, Kak onpeaennTb ero posib U1 MecTo B
obLel cucteme MapKeTUHra u nNpoaax? KnmeHto-ueHTpuyeckaa moaens npogax ot B2B Ray
(puc. 2,3) oTBeyaeT Ha 3TOT BOMNPOC. 3 K/AIOYEBLIX 3/IEMEHTA-BOMPOCA ABAAKOTCA MaBHbIMU B
3TOM Mmoaenu

Kak mbl I'IpOﬂﬂéM? — AeHCTBUA U NpoLeccbl

Kakoil KOHTeHT uweT noTpebutens Ha pasHbIX $pasax ceoero nyTu?

o e @E)  EED

Kak knueHt I10KyI'IaET.7 — AencTBUA U NpoLecchl

Puc. 2 masHble sonpocel modesnu

[eTannsnpys n oTBeYas Ha 3T BONPOCHI, Mbl BbIXOAMM Ha HOBYIO MOAENb NPOAAXK

NocTnyb MpuBneur  B3pacTuth Mpogatb Ynepxatp

(KoHBepTHpOBaT) (pa3BuTb OTHOWEHKA)

Heznakomey Hurepec Nup -

Suspect Engaged Lead Customer

Haittu n BbibpaTb

Ocosnatb  Co3patb T3 CPaBHHTD W KYNUTL

Ynotpebutb

Puc.3 O6was modens mapKkemuHaa u npodaxc om B2B Ray

B KOHTEKCTe BOMPOCOB KOHTEHT-MapKETUHra, 3HaHWe U NOHMMaAHME LIMKAA 3aKYNKU — NCXOA4HaA
TOYKa U 3TO BaXKHee, 4em pa36VITb Ha 3Tanbl CBOM uMKkn npogax. MmeHHo I'IOTpe6HOCTM n
noeegeHue I'IOTpe6MTeﬂF| Ha Pa3HbIX CTaAMAX onpenenAaroT B4 KOHTEHTA, KOTOprﬁ OH UUEeT, a
cnepoBaTesibHO U TpE6OBaHVIFI K BalWMM TaKTUKaM MapPKeTUHIa U npogax.

Taknm o06pasom, Kaxkaomy cTaTycy (= Kawpoih ¢ase npoaark—3aKynoK) COOTBETCTBYET
NpPeAnoyYTUTENbHbIN BUA KOHTEHTA. B 06liem Buae, Mmbl NpeacTaBasemM 3T0 Kak Ha puc. 4
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He3znakomey

Suspect

IM

Inbound
Marketing

oM

Outbound
Marketing

M

Content
Marketing

F2F

Face to Face

Engaged

HoctHyb

SEQ,
SMM

Pexnama,

bnoru,
Cratbm (KypHansi)

XonogHble 380HKM,
HeTBopKiHr,

Pedepans!

Wurepec

Tup
Lead
lMpueneyb
Mocagounele CTpaHMLB!,
SMM
E-mail,
fcuble (24
(call to action)
o-KHuru,

bnoru,
(raTbM (caiiT)

3B0HKM,
NaptHepsi,
Pedepanst

B3pactutb

SMM

. NBeHTbl
E-Meinuur

Cast study,
BebuHaps,
bnoru,
Bueo

3B0HKH,
Berpeun,
MapTHepbl

WHITEPAPER

Customer Promoter
llponatb Ynepmarb
SMM

MNpeaeHtaLis,
Tpennoxenite, Onpoce NPS
bt il ) (Net Promoter Score),
Case study, YenewuHan uropis,
Yenewran neropua,
Pacuer ROI Awanuz ROI
Eapp, Berpeun,
lNeperoBopbl,
MNpeanoxenie

Puc. 4. Haubonee penesaHmMHsble 8UObI KOHMeEHMA Ha PAa3HeIX amanax Yukaa npodam

B meToaunKax u MPaKTUKax B2B Ray Mbl BblaenAeM TaKTUKU KOHTEHT-MAPKETUHIa OTAENbHO OT

TaKTUK inbound nnan outbound — KaK BBMAY €ro BaXKHOCTU, TaK U OTANYMA. [Tpn 3TOM ACHO, YTO

6e3 KOHTEeHTa HMU OAHO M3 3TUX 2-X Pa3HbIX Hal'lpaB}'IeHVIl;’I KOMMyHMKaLI,MVI He MOXeT ObITb

3d)d)eKTMBHbIM— Ka4yeCTBEHHbIN KOHTEHT CNYXUT TONZIMBOM ONA No6b0on MallnHbI npoaBuXeHua.

Takum 06pasom, Mbl cneuuduuMpyem pPosb U MECTO KOHTEHT-MapKeTUHra B COBPEMEHHOM

Mmoaenn MapKeTrHra n npoaax Kak

1) KOHTEHT-MapKeTUHI — 3TO Beaylw,as AUCLUUMNIMHA coBpemeHHoro B2B mapKeTuHra,

2)

3)

KoTopas OyaeT BbITECHATb MO BaXXHoOCTM (OloAKeTy) M 4aCTUYHO 3aMeHATb Apyrue

TaKTUKWU,;

KQYeCTBEHHbIA KOHTEHT — HE3aMEHUMDbIN 3/IEMEHT M cpeacteo Nel BoBneyeHUAa ans

YyCNeLwwHoi peannsaymm TaKTUK KOMMYHUKauui B inbound n outbound

KOHTEHT NMPUCYTCTBYET Ha BCeX 3Tanax XMU3HEHHOro UnKaa KJineHTa, HO rMaBHYH POJib

OH UrpaeT Ha Ha4a/ibHbIX 3Tanax.

© 2014 B2B Ray
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[occapuiv mapremepa B2B
Outbound vs Inbound — yto 310 Takoe?

Outbound mapKeTUHr — TaKTUKK (BUAblI AEATENbHOCTU) MapPKeTUHra, HanpaB/ieHHble Ha
MOWUCK M AOCTUKEHME KNMeHTOB. OTBEYAtOT Ha BOMPOC «KAK HOM Halmu KaueHma». TUNn4Ho
— 3TO BCE TAKTMKWU M KaHanbl TPAAULMOHHOIO MAPKETUHIA: MBEHTbI, 3BOHKW, peKkaama, nuap,
e-MEeNNNHT, AMPEKT MApPKETUHr U T.4. Apyrumun cnoBam aytbayHA — 3TO BCe, YTO BedeT K
Hallemy «BTOPXEHWUIO» B NOJe BHUMaHMA noTpebutens.

Inbound mapKeTuHr — HoBoe HanpaBsseHue (TepMnH BBegeH B 2006 r. komnaHuel Hubspot),
B OCHOBE KOTOPOrO NEXMUT 06paTHbIM MPUHUMN — KaK nompebumens Haxodum Hac. K
MHBayHA NPUIAHATO OTHOCUTb TaKME TAaKTUKU KaK KOHTEHT-MAPKETUHT, MapPKETUHT B COLL. CETAX
M nouckosytlo ontummusaumio (SEO). MHBayHAa, — 3To [06POBONLHOE BbiAENEHME BHUMaHME
noTpebuTens Halemy KOHTEHTY.

OTaenbHbIe TAKTUKU, KaK e-MenJIMHI CNOXKHO 0A4HO3HAaYHO OTHeCTU K outbound nau inbound:
Mo CBOel NpUpoae 3TO «BTOPNKEHUEY, HO eCNU e-MeliN ABNAETCA BbICOKOTAapreTMpoBaHHbIM,
TO 3TO «BTOPXKeHMe» 3aTpeboBaHO, TaK Kak OTBeYaeT NoTpebHoCTAM.

MHbBayHA BbICTPO pacTeT B MONY/APHOCTU, XOTA B LiesioMm B broarketax B2B pa3BuTbix cTpaH
BCe elle npeobsiafaatoT TaKTUKKN ayTbayHAa,
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3. OCHOBHbIEe npenmyuiectsa U Bbirogbl KOHTEHT-MapPKEeTUHra
B pa3BuMTOM BMAE KOHTEHT-MApPKETUHr BHOCUT 6O/blIOM, @ MHOrAa WM OCHOBHOW BKAajg B

pe3ynbTaTbl MO BCEM 3TanNam WMKAA npoaax (puc. 4):

1) [octuyb: npaBuAbHAA  KOMOWHauuA
6noros, SEO u SMM paet 6bICTpbIN pocT

TpadmKa Ha Baw CakT. A 3TO 3HAUMUT

Y3HaBaeMoCTb W MWHTEpec K Ballen
KOMMaHUKU U NPOAYKTaM.

nasHeil pe3yssmam: pocT NnoToKa
«UHTEpPecoB».

Bknad KoHmMeHma — He OCHOBHOMW, HO
pacTyLLniA.

2) nMpuBneuyb: Ha 3TOM 3Tane  KOHTEHT

HeobxoAaMm A/a 3anycka COBPEMEHHOW

MaWnHbl  amnpgoreHepaumMm — 3TO €€

TONAMBO. XONOAHblE 3BOHKU yXO4AT B
pecypc
OYeHb [A0POrMM AN MOWUCKa NNA0B —

npownoe, npoAax ABnseTca
NO3TOMY MMEHHO KOHTeHT (6bnoru, e-

KHUIN 1 6enble KHUTKN, CTaTbN, KOHTEHT B

cou. Mmeaua) CTaHOBATCA  [NaBHbIM
MCTOYHMKOM NPUBIEYEHUS BHUMAHUSA
NVA0B.

lnasHbIli pe3ynbmam: HapacTalowWwmi NOTOK
«ANA0BY.

Bknad KoHmeHmMa— HapaBHe C TaKTMKamun F2F
nnun 6onble.

3) BspawmBaHue AuA0B (KOHBepcuAa B

roToBbIX J'IVI,CI,OB) — KOHTEHT Wurpaet

pewawlyo  posb B MpOrpammax
B3paLLMBaHUA. ObpasoBaTenbHbIn
KOHTEHT 34€eCb AOMNOMHAETCA Kelc-cTaau
M yCcrnewHbIMW nctopuamu, sebuHapamm

n 6noramm gpyroi HanpPaB/JEHHOCTMU.

nasHebili pe3ynemam: KoadPUUMEHT

KOHBEPCUW y/ydLLaeTcA B pasbl.

BKna0 — OCHOBHOW ANA  KOHBEPCUM
MacCUBHbIX NWAOB U ANA  YCKOPEHUs

co3peBaHuMA BCEX TNA0B.

lpumepenl u Kelicol
OAHMM U3 NYYLWKNX NPUMEPOB YCNELIHOrO

BHeAPEeHMA KOHTEHT-MapKeTUHra B YKpanHe
Asnnetca komnaHua Netpeak. OcHoBaHHas B
2006 rogy Kak SEO-areHTCTBO, KOMMNAHMA
NnocTeneHHO pacwunpana nopTdens ycayr un
CeroaHs No3snULMOHUPYETCA KaK AnAaKUTaN
AreHTCTBO MOJIHOMO LMKAa.

KOHTEHT-MapKeTUHI CUCTEMHO UCNONb3YeTCA B
Netpeak c 2010 roga. Buabl KOHTEHTa ceroaHs
y»e npesbiwatot 10 pa3HOBUMAHOCTEN — 3TO
6n0ru, Buaeo, uHdorpadmKka, e-KHUrM U MHOroe
apyroe. ObpasoBaTe/ibHbI U pa3B/ieKaTe/IbHbIM
KOHTEHT BOB/IEKAET TbICAYN HOBbIX GpaHOB. B
2012 rogy KOMNaHMA nmena Takue noKasartenu:

® VHMKaNbHbIX NoceTutenemn canta: + 31
TbIC. (M3 HUX 7 TbIC. C MOBUNBLHbIX
nnatoopm! )

e 13 100 Tbic noceweHnn cata 20% — aTo
3axo/pl C col,. ceTei:

o Facebook : +1700 yenosek;
o BKoHTakTe: +450;
o Twitter: +260.

B yenom Ha Kaxcoyro meicady KoHsepculi 30%
npuxo0umMcsa Ha AccoyuUpPOB8aHHbIU KaHAA COY,.
cemedi.

® KO/IMYEeCTBO HpeHaoBbIX 3anpocos: + 30%

O6wmin pocT 3aaBOK cocTaBun +50%.
KntoueByto posib B pocTe 3TUX NoKasaTenemn
Urpan KOHTeHT. MoNHbIM Kelc 0 Pa3BUTUM
KOHTEeHT-MapKeTuHra B Netpeak Bbl moxkeTe
HaWTW MO 3TOM CChIKE.

© 2014 B2B Ray
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4) 3aknwueHue cpenku: B2B KOHTEHT 34ecb ycTynaeT MecTo AMYHOMY aKTopy, KakK
ymeHue ybexaaTb, BecTM neperoBopbl M T.n. OAHAKO XOpPOLWO MNOArOTOBAEHHbIN
KOHTEHT — KaK Npes3eHTauuun, pacyeT OKynaemocTM WU T.M., - CNocobCTByeT yChnelwHbim
neperosopam.

[nasHbIl pe3ynbmam:_yCKOPEHWE COBEPLIEHUA CAENKU W yAydleHWe KodIpULMeHTa
KOHBEpCUM.

BKn1ad KoHMeHmMa — He OCHOBHOWM, HO PaCTYLMN.

5) Pa3BuTME OTHOLIEHUIN U NOANIBHOCTU: OBCYKAEHME pe3ynbTaToB COL,. Meauna, Onpochl
Nno pesy/nbTaTaM MPUMEHEHUA, COBMECTHAs MOArOTOBKA YCMELHbIX UCTOPUI (BKAtOYas
OLEeHKY OMbITa) — BCE 3TO TUNUYHbIE CPEACTBA KOHTEHT-MAPKETUHIA HA 3TOM ¢dase.

[nasHbIl pe3ynemam: ynydweHWe NOANbHOCTM Yepe3 co3aHMe NOCTOAHHOro AManora u
MOHMWTOPMHIA ONbITa.

BKn1ad KoHMeHmMa — He OCHOBHOWM, HO PaCTYLLMN.

OJTO rnaBHble BbIrogbl NPUMEHEHNA KOHTEHT-MAPKETUHT MPUMEHUTENIBHO K XXKUSHEHHOMY LUKNY
KAneHta. Bce OHM nerko nepesogAaTcA Ha A3blK LIMd)p 7 I'IpM6bII'IM. OpgHako ecTb MHOro
NPOMEKYTOUYHbLIX NN COMPUKaCaloWnMxXca Bbirod, KOTopble C/I0OXKHO OUEHUTL B K03¢¢MLI|M€HT8X
KOHBepCVIl\/‘I nan B Apyrnx Koamn4ecTtBeHHbIX NokKa3aTtenax. K HUMm oTHOCATCA:

® CO3JaHMe HaCcToALWEro MAenHoOro NNAepcTea B CBOEN OTpac/u;

® UWHCalTbl pbiHKa K NoTpebuTenen (bnarogaps AUCKYCCMOHHOMY KOHTEHTY B COLL. CETAX U
Ha popymax);

e nocrtosiHHOe ynydweHune Value Proposition 1 ero npopunnposaHue;

e yAydlleHME UMUKA U pPenyTaLuu.

Bce 3to — intangible aKTMBbl KOHTEHT-MApPKETUHra, KOTOpble TPYAHO 3aMeEHUTb APYrUmMU
TaKTUKaMM U cpeacTBamMmM MapKeTuHra. MNoapobHee oHM pacKpbITbl B Hawem 6nore: « KOHTEHT-
MapKeTUHTr B2B — B Yem rnaBHbIe BbIroabl».
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4. Metoauka B2B Ray no opraHu3aymMm CUCTEMHOTO
KOHTEHT-MapPKeTUHra

MmnpoBOWM ONbIT NOKa3bIBAET, YTO, HECMOTPA HA OTHOCUTE/NIbHYIO MPOCTOTY U MOHMMAHME BbITOA,
OT KOHTEHT-MApKeTMHra, nepecTpoinka MapKeTUHra B 3TOM HanpaBAeHUN 3aHMMAET MecALbl U
rogbl. Haw onbit B2B Ray B YKpauMHe aHaNOMM4YHbIN — peakMm KomnaHuam B B2B yaaeTtcs
HanaguTb 3TO «C xoay». [pUYMHA — He CTO/IbKO B OTCYTCTBUM PeCcypcoB U HABbIKOB, KOTOpPbIe
noka gedpuuMTHble Ha pblHKe (Kak KonmupaihTepbl CO 3HAaHWMEM OTpac/au) Uau GroarKeTa, HO

rNaBHoOe — B OTCYTCTBUWM LLEJOCTHbIX MOAXOAOB M cTpaTeruii. Begb OpraHM3auusa KOHTEHT-
MapKeTUHra KacaeTcA He TO/IbKO HOBbIX HaBbIKOB WAWM HAanWuMA pecypca, HO MHOTUX APYrux
$aKTOpoB — MOArOTOBNEHHON MApPKETUHIOBOW CTpaTerMm C ACHbIM onpegeneHvem YT u
KOHKYPEHTHbIX NPEUMYLLLECTB, YMEHUS BOB/IEKATb BHYTPEHHWUX SKCNEPTOB, 3HAHMA NPUKNALHBIX
TEXHUK KOHTEHT-MapKeTUHra, HaNAXKMBAHWA HAaNpaBaeHUA MHBayHA U MHOTO ApYroro.

C uenblo NOMOYb OpraHM3aUMsasM B CTAaHOB/IEHUMM KOHTEHT-MapKeTuHra, B2B Ray Bbipabotan
COOCTBEHHYIO METOAMKY CTpaTermm KOHTEHT-MapKeTWHra, npeactaBieHHyto B dopmaTe Ha
puc.5.

AyT6ayHa KoMnaHnu .Jl]z NHu6ayHa

(NnocToAHHOe B3aUMOogeicTBNE)

WMHTerpauua B TaKTUKKN NPOABMKEHMNSA

WcTopHn Kefcbl
PeKOMEHAaUWMM  ONbIT

Bawu npenmyLiecTBa Tny6okoe NOHUMaHKe
W Kniouesble obnactu notpebutena
SKCNEPTU3bI (buyer persona)

A

MpepnoxeHne LeHHOCTHN

Puc. 5 opmam cmpamezauu KoHmMeHM-mapkemuHaa om B2B Ray
3101 dopmaTt (PpermMBOpPK) MCNONb3YEeTCA KaK MPAKTUYECKUIA MHCTPYMEHT M PYKOBOACTBO
cneayrowmm obpasom:

1) OH 3agaeT nocnepoBaTeNbHOCTbL U HANpaB/ieHUe B CO3A4AaHMU CTpATerMm — OT Yactu A
(noenHoro nnaepcTea) — Yepes co3gaHNe KOHTEHTa (4acTb B) — K ero NpoABuMKEHUIO U
MCNoab30BaHMIO B TaKTUKax outbound & inbound.

2) oH dpopmynupyeT rnaBHble BONPOCHI MO KAXA0MY 3/IEMEHTY — 3HasA UX, MOXHO BbICTPO
onpeaenuTb CBOM 30Hbl Pa3pbiBOB (HE40CTAaTKOB) B KOHTEHT-MAPKETUHrE.

[anee mbl KPAaTKO NPOMAEMCA NO KaXKA0MY 3/1eMEHTY 3TOM MoZEeNM.

© 2014 B2B Ray 12



BE23 RAY WHITEPAPER

3.1 NpepnoxkeHne LEHHOCTU

YHuKkaneHoe Topeosoe [IpednoreHue (YTI) — 2mo sACHoe rosnoxeHUe o
CyuwecmeeHHbIx pe3ysiemamax, Komopsie nompebumesns noay4yaem, Ucnonb3ysa eawu
npooyKmel U ycayau
CunbHble YTI ABNAOTCA OCHOBOM MAPKETUHIOBbIX KOMMYHMKaLMIA U HA ux 6ase dopmupyroTca
Apyrvwe  meccegyKu. Hanpumep, yKpauvHCKUA  AUCTPUOYTOP  CNOXHOTO W [0pOroro
NPOMbILWNEHHOFO 060pyAoBaHMA 0603Ha4YaeT Ha cBoem cauTe: «Mbl npegnaraem 3akasuvmky

~

YBEpPEHHbIN BblOOpP n HageXHyo

aKcnayaTaymo».  34ecb  ‘cyuyecmeeHHsie (
Boubue ungpopaavum od YTTT

pe3ysemamel’ — 3TO «yBepeHHbIN BbIbop» (Tak

KaK 3aKa3uymK MOXKeT owmnbaTbca U HecTu npu benaa kHura B2B Ray «Kak cdopmynmpoBatb
3Tom 6onbwne ¢UHAHCOBbIE U BPEMEHHbIE CN/IbHOE NPEANOKEeHNE LEHHOCTNY
PaCKpPbIBAET MHOTME AEeTan METOAMKMY,

PUCKM) M «HAZeXKHaa  3KCnayaTauma»

a4anTMPOBaHHOM K B2B pbiHKam
(aucTpnbyTtop BCErga rotoB NpeaoCcTaBUTb \ J

ObICTPYIO 3aMeHy MK Tex. NOAAEPXKKy). B cBoei Gpowtope 3TOT AUCTPMOYTOp pacKpbiBaeT
fanee CBOM BO3MOXKHOCTM MO KOHCY/NbTaUMAM WM MOAAEPXKKE Ha 3Tanax BCEro XKU3HEHHOro
UMKNA NpoAYKTa.

OaHako noaobHbIi npumep — 6GosblwaAa peakoctb. Ha camom  gene  6GO/bLIMHCTBO
OAUCTPUBYTOPOB HE MMEET KadecTBeHHoro YTI, NpMKpbIBaach A0 CUX Nop baHanbHOCTAMMK TUNa
«Mbl pabotaem c 6peHgamu A, B, C..». MNpobnema otvcytctBus YTl ABnaetca rnaBHOW B
AnddepeHUMpPoBaHMM KOMNAHUN HA PbIHKE U NPOBOLMPYET HE TONbKO LIeHOBbIE BOWHbI, HO U
MHOTMe Hecypasuubl B CO34aHUM KOHTEHTa. Beap o uyem b6yaem nucaTb, €CiM Mbl He
onpeaenMInCb CO CBOMMMU NPEUMYLLECTBAMM — NYCTb AAXKE U HE YHUKA/bHbIMU?

MosTomy, Npexae YeM WHBECTUPOBATb B KOHTEHT-MAPKETMHI, HYXHO MOTPaTUTb BPemMs Ha
co3gaHue cunbHbiXx YT — KAk OTAEeNbHbIX NPOAYKTOB, TaK U B LE/NOM MO MPEeA/OKeHUAM
LLEHHOCTN KOMNaHUMU.

3.2 Co3paHue No3uL MM NAENHOIo AnaepcTea

Kak mbl yXe OTMETUIN paHee, udeliHoe nudepcmeo — 3TO BalWle NOo3nUMOHUPOBaAHUE KaK
3KCMNepTa, KoTopoe

«UCMONb3yeT Bally YHUKaNbHYK MO3MLMIO B Ballel OTpaciau, 4Tobbl NpeasoKuTb
3HauYMMOe peLleHMe U pekoMmeHaaumu (Bbl - 3KCMepT) N0 Tem BONpocam, KoTopble
H6onblue BCEro BOIHYIOT (MX NPUOPUTETDLI, @ HE BaLLK)»

onpedeneHue Velocity Partners,
asmopos «Pykosodcmea o KOHMeHM-MapKemuHay»

Apyrmumn cnosamu, obnacte MaenHOro NnaepcTBa /NIEXUT Ha MNEpPeceyeHun 2-X NaBHbIX
obnacteit: rnyboKoro NOHMMaHWA NOTPebuTens n Knwuyesblx obiacTel 3KcnepTM3bl Bawew
KOMMaHUM. U nepBblit War K uaeMHoMmy Anaepctsy — OMNpeaenntb nepedyeHb Tem (Mau
«KNto4eBbIXx uUWEK», OT aHrn. sweet spots), MO KOTOPbIM BaM UM HYXXHO C€O34aBaTb
Pa3HOOBPa3HbIN KOHTEHT M YNOMSAHYTbIE Bbllle peKOMeHAaumu.
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Bawwm npenmyuwiectea ny6okoe noHMMaHue
M Knouesble obnactn notpeburens
3KCnepTunsbl (buyer persona)

Puc. 6 OnpedeneHue Kawouesbix huiex

3.2.1. OnpepeneHune Buyer persona

«lMoHMMmaHne I'IOTpe6MTeJ]ﬂ» B KOHTEHT-MapPKEeETUHIe CBOAUTCA K ONMNCAHUIO Buyer Persona.
[pyroe HazBaHme Buyer Persona Ha pycCKOM - «NOPTPET NAEANbHOTO KAneHTa». B otanume ot
0OLENPUHATOrO B MapKeTUHIe MOHATUA «LLeJIeBas ayauTopus», TepmuH buyer persona 6onee
cneumdpuryeH ¢ TOYKM 3PEHUA NOHMMAHUS MOTUBALMN NOTPEOUTENA U AEeTaNen NPOXOXKAEHUS
€ro 3akKyno4Horo uukna.

PaspaboTka Buyer Persona B KOHTEHT—MapKeTUHre — TPYAOEMKMUI W OTAEe/bHbIA MpoLecc,
KOTOPOMY yAenseTca Ha 3anafe OrpOMHOE BHMMaHWE U TAe CyWeCcTBYIOT yXKe Uenbli pag
METOAMK.

B npocTeniiem Buae, Bam Hy>KHO NPOMTK cneayoLlmin 3-11aroBblii npouecc:

1. B uenesom cermeHTe paccmoTpeTb Kpyr /luy, MpuHumarowux PeweHue (/111P-08) n
BblAE/IMTb HECKOJIbKO KAKoYeBbIX 1L, ITO 1 ecTb Buyer Persona.

2.  YeTKo onpepenuTb npoghuau pns Kaxaoro buyer persona, BKAOYaA:

e  0O6wWunit gemorpaduyeckmin NopTpeT (40NKHOCTb, BO3PACT U T.M.)
e [lpuopuTeTHble NOTPEOHOCTM U MOTUBbI COBEPLLEHNA MOKYMKM
e  OcHoBHble bapbepbl, KOTOPble ero OCTaHABAMBAKOT
e 3aKyno4Hbll NyTb, KOTOPbIA OHWU NPOXOAUT (NO3TaNHoO)
e [NaBHble Meana-KaHabl, r4e NPUCYTCTBYET 3TOT YEI0BEK
e [NaBHble NPUOPUTETbI B MPUHATUM peLLEHNA
3. MponwucaTtb 3TN hopmynuposKu, yTBEPAUTL UX B CBOEM KPYTy U anee BKAKYUTbL 3TO
B MENMUHT KOHTeHTa (cm. pasaen 3.4).
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OnAa Tex Hawux uuTaTenen, Krto yxKe npUMeprUKeaCbl.'

3KCNEePUMEHTHPYET C onpeaeneHnem buyer

Kntoyesoble memeol 8 B2B Ray
persona, HeCKONbKo coBeToB OT B2B Ray

e B ONUCaHWM CTpemuTech w3beratb KntoueBble TeMbl KOHTEHTa B B2B Ray cheaytot
BCex GOPMYIMPOBOK, KOTOpbIE M3 KNOYEBbIX HanpasnaeHwn 6usHeca (cm.
[1aBHYIO CTPaHULLY Halero canTa).

o TpyaHO WAM HEBO3MOXKHO
MocnepgHue (B cuny YHUKaNbHOCTU

oyner npoBepuTb Ha
NPOAYKTOB) M ABAAIOTCA  K/AOYEBbIMU

NPaKkTUMKe:  Hanpumep, B
061acTAMM IKCNEPTU3bI.

Aemorpadum nerko yTouHUTb

«MECTO  WTenbcTa», Ho  1OPTPeT buyer persona Mbl
HanNpoTUB ropas3fo CnoHee  OMPEAENAEM 2 nosntnm
— <COUMAnbHOE NONOKEHME. AMPEKTOPOB — PYKOBOAMUTENE MapKETUHTa W

NPoAaK KPYMnHbIX KOMMaHWW. [anee pna

o T HO «ounepposatTb» n o
PyA 4 d)p Kaxkgoro ms 5 HanpasaeHUN onpeaenAarTcA

caenatb N3MEPUMbIMMU:

KNto4YeBble TEeMbI. Hanpumep, ans
Hanpumep, MOXHO

NpPoAyKTOBOro MeHeXKMeHTa Mbl
onepupoBaTb MOHATUAMM

onpegenunn 7 Tem, KOTOpble BBeAEHbl B

KKPYMHbIA»  WUAU  KMENKUIA» .
KaneHAapHbIN

(busHec), Ho nyywe BBECTU
nnaH-rpaduk  NO  CO34AHMIO  KOHTEHTA

CBOM  rpagauuu asmepa I
paAall P P (editorial). 310 TEeMmbI:
npeanpuATMA Mo KONMYECTBY

PabOTHUKOB. v poan u  OYHKUMM  NPOAYKTOBOrO
MeHezaXepa,
® HYXXHO 3apaHee MNpeayCcMOTpPETb v' Kak chopmmposaTtb YT npoayKTos,
BO3MOXHOCTb nocneayoLwero v" uHcTpymeHTbI Sales vs Collateral,
BBeAEHMA BCeX 3TUX AAHHbIX U KX v/ pasBuTME HaBbIKOB M KOMMETeHUM

NPOAYKT MEHEeAKepPOB,
v' ¢dutHec npoaax (sales enablement)
v/ B3aMMoOenCcTBME C NpoaarkaMu.

yaobHo  copTupoBKM B base
AAHHbIX KOHTAKTOB. JTO ABAAETCA
must be pana cuctem Marketing

Automation v CRM. LOpyron npvmep 13 HaWoOro onbITa: ANA CamTa
B2B-insight katouyeBble TeMbl onpeaensaTca
[}
MONESHBIM — MHCTPYMEHTOM — ANA rNaBHbIM obpasom yepes onpochbl
MoHUMAHNA NpEANoHTEHNM " coobuiectBa, OHM CUHXPOHU3MPOBAHbI C
npUOpPUTETOB CAYXKUT google

OYHbIMM BCTpeYamn Kayba n yTBeprKaarTca
adwords.  Axanus  nonynspHocTu coseTom 3kcnepTos B2B Ukraine.

KNOYEBbIX 3anpoCcoB MO  Ballei

obnactm paet AcHoe MNOHMMaHWe, 4YTo Oonblle BCEro MHTepecyeT Bally LEeneByto

ayauTopuio.

ConocrtaBnas 0bnacTn 3KcnepTU3bl C aHanuM3om buyer persona, Bbl BbIXOAMTE Ha KAlo4eBble
Tembl (PULWIKKM) Balero KOHTEHT-mapkeTuHra. O6nacTU 3KCNEepTU3bl NOTUYECKU CAeAyioT U
AOMNOJIHAIOT BallM MpPeaNoXKeHua UeHHOCTU. Ho ux nepeyeHb nydywe caenatb OTAENbHO,
NOCKo/IbKy popmynmposka YTl 3a4acTyto NPONMUCbIBAETCA CIMLIKOM KPaTKO M OrpaHUYEHHO.
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3.3 Npon3soacTBO KOHTEHTA

KntoueBble MHGOPMALMOHHbIE TEMbI — 3TO CTPATErMa KOHTEHTa. A peannsauma 3Ton cTpaTernm
COCTOUT B NPOM3BOACTBE UCTOPMM (OT aHrA. story) — yBnekaTenbHOM M nonesHon ana buyer
persona WHbOpmauMmM no 3agaHHbIM  Temam. CoOCTBEHHO, nepBoe onpegeneHue
«yBNEKaTe/ibHbI» 3a4aeT GOpMy KOHTEHTa. [ToceTuTenn UyT KOHTEHT, KOTOPbI -

® He HaBA3YMBbIM M NEPCOHANbHbLIN — y4lle BCero sTomy cootsetctaytoT BJ/10TU;

e 06pa3soBbiBaeT — noatomy ectb BEJIbIE U E-KHUTU, UHOOTPAD®UKA, CTATHU;

e naeT MHOO B BM3yaslbHOM BWUAE, pa3BieKkaeT — nostomy nonyaapHbl BUOAEO u ap.
MYNbTUMELUNHBbIE POPMbI.

B npaKTMyeckom BuAEe NPOM3BOACTBO CBOAMTCA K pa3paboTKe U BbIMOJNHEHMIO
2-yX NnaH-TPaPUKoB:

1. MnaH-rpadumK No NPOn3BOACTBY KOHTEHTA.
2. MnaH-rpadmK NO NPOABUNKEHWUIO KOHTEHTa (TaKXKe WHTerpMpyembii B pas/inyHble
KaMnaHum).

OZHaKo, ANA UX peannsalmm Ha peryiapHoli OCHOBE HYXKHbl KBaNMGULMPOBAHHbIE PeCcypCbl U
3HaHWe peneBaHTHbIX METOAMK U TEXHUK. HauHem ¢ nocnegHux.

3.3.1 OcHOBHbIle BUAbl KOHTEHTA U cnocobbl co3aaHmA

Content Marketing Institute (CMI) onpeaenset 6onee 40 BMAOB KOHTEHTa. Cpeau HUX ecTb

6onee n meHee 3pPeKTUBHbIE - MONYAAPHbIE, TO e KacaeTcsa U cioXHocTU. CornacHo otyety
CMI 3a 2013 rog B pa3BUTbIX CTpaHax No NONY/IAPHOCTU YXKe ANANPYIOT col,. meama, CMm. puc. 7

100 - Mcnonb3oBaHue KOHTEHT-MapKeTuHra B B2B
(no TakTKam)

87 %

80 |—
77 > CeroaHA coynanbHble Megua — camasn
71 nonynApHasa MapKeTUHroBas TakTHKa,
BbITECHUBLUAA CTaTbW Ha Beb-canTax

C NnepBoOro mecTra.

70%70% ¢ g9,

61%

P lVcnonb3oBaHWe pasNUYHbIX TAKTUK
BbIPOCNO BLENIOM 32 UCKNTIYEHneM
ogHom: NeuaTHblie N3J4AHUA TAK 1
ocTannucb Ha otmeTKke 31%

40 =

3

24%
20

E
2

eewsletters (HoBoCTHble e-mail paccoinki)

BpeHMPOBaHHbIe HHCTPYMEHTbI

£
=
ES
i
=
=
S
-
L)

EBooks (anekTpoHHbIe KHUTH)

CraTbi Ha Aipyrux caifrax
Beiunapb! M BeGKacTbl
WccnenoBatensckme oTyethl
MobunbHbIA KoHTeHT
JIMUeH3UPOBAHHBIA KOHTEHT
MobunsHble npunoskeHna
LludpoBbie H31aHMA

[ofj0Bble OTYETHI

NonkacTel

2013 B2B Content Marketing Benchmarks-North America: CMi/MarketingProfs

Puc. 7 OcHogHble 8UuObl KOHMeHmMa 8 B2B no nonyaapHocmu: SMM, cmameu, e-Hblociemmepbl,
6noe2u, kelicsi
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Mpwn 3TOM Hanbonee 3pPEKTUBHBIMMU

YpoBeHb foBepus K Taktukam B B2B

pecnoHaeHTbl onpocoB CMI cuMTalOT KOHTEHT C
*KUBbIX MUBEHTOB, BeOMHapbl, Kelc-ctagm u baorn,

puc. 8
Co6bITA CTMYHBIM YYacTHEM
’ B VYKpanHe u ctpaHax CHI HeT nopo6HbIxX
Tematuyeckue Keicol
uccnegoBaHmt. Tem He MmeHee, YKpauHCcKune
BebuHapsl n BeOKacTb!
MHHOBATOPbI YyNOMAHYTblIE B 3TOM AOOKYMEHTbI
bnoru
cerogHa MCNONb3YOT NpPaKTU4eCcKn BeCb
Bugeo o
A npuBeaeHHbIN Habop NyYlWMX BUAOB KOHTEHTA.
eNewsletters
B cBeXem Kenc-ctaam no oTpacaun
WccnegoBatenbCkue oTyeTh

NPOMbILW/IEHHOM aBTOMaTu3aumMm, Mbl 0cobo

White Papers (6enble kHuri)
oTMeTUAN pacTywyto nonynApHoOCTb u
eBooks
30 PEKTUBHOCTb TaKNX BUAOB KakK

(TaTby Ha COBCTBEHHbIX CaliTax
e bnory;

e [lpe3eHTauumn C CEMMHAPOB;
e E-HOBOCTHblE AaliaXKecTbl;

(TaTb Ha ppyrux canTax

MukpocaiTsl

e E-KHUIM 1 Benble KHUTY;
2013 828 Content Marketing Benchmarks-Ne ca: C etingPrc e KOHTeHT B cou,. megua (onpochbl 1
¢doTOo-0TYETHI).

Puc. 8 3¢pdpekmusHOCmMb pa3Hbix 8UG08 KOHMeEHMA.

HanpoTus, Ba)KHO OTMETUTb, 4YTO B OTEYECTBEHHbIX cermeHTax B2B, ocobeHHO B
NPOMbILUNEHHbIX, KOHTEHT OCTaeTcs yborMm — Kpome npeseHTauui M peakux craten —
KYPHANO0B, Mbl NPAKTUYECKU HE BUAUM YNIOMUHAEMbIX BUOOB KOHTEHTA. B TO Bpems, Kak 3anag
ncnonb3yet B cpegHem ot 10 gold BMAoOB KOHTEHTa, Haw B2B B cpegHem npumeHset 4-7
BWAOB KOHTEHTA.

OueBMAHa pasHMLA B TPYAOEMKOCTM B CO34aHUKN Bonee 3dPeKTUBHBIX Vs Bonee NonynspHbIX
CPeAcCTB — 3TO BAXKHO 3HATb, - 0COBEHHO TEM, KTO NbITAaETCA CPa3y Pa3HO06pPa3nTb KOMYECTBO
BMA,0B NPOM3BOAMMOrO KOHTEHTA.

CnncoKk HUKe KommeHTMpyeT 10 Hambosiee 4YacTO MCMOb3YEMbIX U PEKOMEHAYEMbIX HaMWU
BMAO0B KOHTeHTa anAa B2B cermeHTOB:

1. bnoru v cTaTbM: rnasHoe CPEACTBO Ha 3Tanax AOCTUNKEHMA U NPUBAEYEHUA TNA0B.

C/10#HOCMb CO30aHUSA: HU3Kan — CpeaHnAs

Cnocobbl — udeu no co30aHUK — UX BEJIMKOE MHOXeCTBO:

. MpoBeaeHHble COObLITUA — BNeYaT/IeHNsA, KOMMEHTapPUKN Y4ACTHUKOB;

. BneuatneHna M KOMMEHTApUW K HAMUCAHHOMY APYrMMW 3KcnepTamu (3ToT
MeToJ, Ha3blBaeTcA curation);

. NHTepBbIO C KIMEHTAMU U KIMEHTAMMU K/IUEHTOB;

. OcobeHHOCTN UCMONb30BaHMA NPOAYKTOB;

. MpocTo HOBble MAEUN W MbICAN, PENeBAHTHblE K/KOYEBbIM HAMpPaBAEHUAM

MAEeNHOro 1NaepcTBa.
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2. [pe3eHTaumm — B ocHoBHOM Ha ocHoBe dopmaTa power point. Kak npaBuio, Kaxaan
KOMMaHUA UMEET MHOKECTBO Npe3eHTauui ¢ CObbITUIA.

CnoxcHocms _C030QHUA: cpegHAA — BbICOKaA. XOpOLLIaﬂ npeseHTayunA Tpe6yeT BOB/1e4HEeHUA

akcnepToB. C Apyroi cToOpoHbl B B2B KOMMNaHMAX ecTb pecypc NpoAakT—MeHeaKepos,
KOTOpble TPaANLMOHHO M MOCTOAHHO 3aHMMALOTCA NOArOTOBKOM Npe3eHTaLnii.

Cnocobbl — udeu Mo co30QHUK: Nepefenka W BblklagKa Npes3eHTaunin B cou. CeTu

3HauYMTEeNbHO cnocobCcTByeT 3a4a4am No y3HaBaHUIO BpeHAa KOMMNAHUK U AOCTUKEHUN
Lueneson aygutopuun. bonbLIMHCTBO KOMMNAHUMA UTHOPUPYET A0 CUMX NOP TAaKOM KaHan,
Kak SLIDESHARE. Takie Bce 6onblieit NOMNyAsSPHOCTbIO MOAb3YIOTCA AMHAMWUYHbIE
npeseHTaumm - cM Hanpumep, npeseHTaumto B2B Ukraine 06 inbound marketing,

COENAHHYIO C NOMOLLLbIO APYroro MHCTPYMEHTA - prezi.

3. E-HblOCnetrTep: otanyHoe CpeacTBO Ha BCeX 3Tanax Moc/ie AOCTUMXKEHUA LeneBon
ayauTopum.

CnoxHocms co30aHusA: cpepHsaa. Kpome HanucaHua HOBOCTEW, HyXeH Beb-gusaliHep wau

WHCTPYMEHT AN GOpMaTUPOBAHUA U AM3aliHA NUCbMA.

Cnocobbi—udeu  no  c030QHUK: Kaxpaaa ¢uMpma MMeeT  MHOMECTBO  HOBOCTEM

(MHGOPMAUMOHHBIX MOBOAOB), KOTOPbIMW CTOUT MNOAENUTCA C MNOTEHUMANbHbIMU U
CYLLECTBYIOWMMM KAMEHTAMWU. ITO M3MEHEHUA B MNPOAYKTAaX — BbIMYCKM HOBbIX
NPOAYKTOB, peann3auuu, WHTEPBbID C 3KCMEepTamMu, Npecc-penusbl U OTYEeTbl MO
NpoBeAEHHbIM MEPONPUATUAM U T.4,

4. KOHTEeHT B cOuMa/bHbIX CETAX.

C1oMHOCMb _Cc030aHUSA: OT HU3KOTO — K BbICOKOMY (3aBUCMT OT ¢opmbl). MOCTUHT FOTOBOrO

KOHTEHTa ¢ Beb-cailTa genaetcA oyeHb Nnerko. OQHAKO 3TO HaMMeEHbLUee BOBJ/IEYEHME,
4acTo NpupaBHMBaEeMoe K cnamy. fopas3go cnoxHee co34aBaTb AUCKYCCUOHHbBIA KOHTEHT
(ymeTb cTaBuTb  «MpaBWAbHbIE» BOMPOCbI W  MOALEP)KMBATL  AMANOF) WUAU
MYAbTUMEANNHBIA KOHTEHT.

Crniocobbl — udeu o co30aHuK: NocTbl / onpocbl / peanbHO 310604HEBHbIE, HO HEAICHblE ANSA

BaC BONPOCbI / KOMMEHTaPUM, aHOHCbI K COBbITUAM

5. E-KHUrM M 6enble KHUIMN: camblil LeHHbIE 06pa3oBaTeNbHbIi  KOHTEHT —
He3aMeHUMbIN Ha 3Tanax reHepauumn 1 B3palmnBaHma nnaos. benas kHura (white paper)
— 3TO TO, YTO Bbl ceMyac uymTaeTe. E-KHMra oTanyaeTca Tem, 4To caenaHa bauKe K
dopmaTty npeseHTauUni, rae Ha Kaxaom claae mano TEeKCTa, Ho 6onblue n3obparkeHnii.

CnoxctHocms co30aHus: BbicoKkas. Cos3gaHme 6enon KHUMKM NpeanonaraeT He TOIbKO Haaudme

HaCTOALLMX 3KCNEPTOB N0 AaHHOMY BOMPOCY, HO TaK)Ke Pa3BMTble HaBblKM KONMPaNTMHIa
n AnsaitHa. K npumepy, cosgaHune sTon KHUMM 3aHANO 4 NONHbIX pabounx aHa.
Crniocobbl — udeu Mo co30aHUK: 3TN KHUTU AOJ/IXKHbl 1:1 COOTBETCTBOBATb BALUMM K/HOUYEBbIM

HanpaBneHMam waenHoro nugepctea. [locne cos3pgaHua 1-oM  obwWen  KHUIK
Hanpas/ieHMIo X, MOXHO 3aTeM MOKpPbIBaTb PA4 NOATEM B 3TOM HanpasBAeHUMN.
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6. Kelc-ctTaguM — B oTAnuMe OT e-KHWUF, OH MpeAcTaBnAeT AoKasaTeNbcTBa M AeTann
peanbHOro BHeApeHUA. Pa3sHOBMAHOCTb Kelc—CcTaam 3TO ycnewHas uctopus (success
story). Keic-cTagn — o4yeHb nonesHas Bellb Ha 3Tanax B3pallMBaHWA NMAOB U CaMOWM
NpPoAaxu.

CnoxtHocmb co30aHuUA: cpeaHas — GopmaT Kelc-cTagm HeC/IoOXKeH, B II06OM ciiydae 3To npoue

yem co3gaTb 6eny KHury. OpfHaKo ANA  CNOXHOCTb HanucaHMA  XOPOLUEro
KeWhc-ctaan B TOM, 4TObbl peanbHO 3HATb BCHO KapTMHY PeanM3aumm U, KOHEYHO, Ke
NpPaBW/IbHO NPENOAHOCUTbL PE3y/bTaTbl.

Cnocobbl — udeu Mo co30aHUK: XOPOLLEN MPaKTUKON B CAOXHbIX B2B, rae ocobo ueHaAtca

NOAOOHbIA KOHTEHT, ABAAETCA BMEHUTb B 0083aHHOCTM NPOAAKT MeHeaKepa
perynapHoe cosgaHune Kelc—CTaam no eguHomy dopmary.

7. Bwupeo. OauH “3 cambix NONYAAPHbIX M BbICTPOPACTYLMX BMAOB KOHTEHTA, OT/IMYHO
NOAXOAMT ANA Pa3HbIX 3TAMNOB LMKNA NPOAAMNK.

CnoxcHocmb c030aHUA: cpegHAA — Ha NobuTenbckom YPOBHE, N BbICOKaA — ONA BbICOKUX

TpeboBaHMi no KadectBy. OQHAKO NpocTeile BUAEO — KaK MHTEPBbLIO 3KCMNEpTa Uau
K/IMEHTa CeroHs AOCTynHbl toboMmy. MHOrne KOMMNaHUK yXKe UCNOoNb3YIOT 3TOT MeToa,
Crnocobbl — udeu Mo co30aHUK: NHTEPBbIO, CbeEMKN C CEMWHAPOB U BbICTaBOK, peasiM3aumns u

MHEHWe KIneHTa.

8. CneyuanbHble OTYETbl — HA OCHOBAaHMM ONPOCOB U VICCHE,D,OBaHVIﬁ. JTO TOXKe

Xopouwlee cpeacrtso AnAa npuesedeHnAa NHTepeca U Co3gaHnA penytaunmn sKCnpeTos.

CnoxcHocms _Cc030QHUSA: BbICOKaA, TaK KakK Tpe6yeT npoeegeHMA TEX CaMbiX OMNpocoB WU

nccnepoBaHuii. C opyroi CTOPOHbI, KPyNHble KOMMAHUKW BCerga nNpoBoOAAT Kakue-nnbo
nUccnenoBaHUA Cpeau CBOMX KAMEHTOB. YacTb AAHHbIX C HWUX BMOJIHE MOXKET ObiTb
ny6ANYHOM M 4OCTYNHOM ANS APYIMX KINEHTOB M COO0bLLEeCTB.

Cnocobbl — udeu no co30aHUK: NPOCTENLLNIM ONPOC CAENATb HETAXKENO — AOCTATOYHO C FPynnown

3KCNEepTOB BbIACHWUTb 30HblI «HE3HaHUA» U 0POPMUTL MX B BMUAE BOMPOCOB. Yacto ans
YTOUYHEHMUS 3TUX 30H BGepyT roToBbli BeHYMapK (gpyrue onpocbkl) CO CBOeM oTpacau uam
B/IN3KUX K HEW.

9. WHborpaduKa. Kak n B cnyyae ¢ Buaeo — NonynsapHoOCTb 3TOro BMAa BbICTPO pacTer.
OT/MYHOE CpeacTBO ANA 3TAMNOB AOCTUMXKEHMA W MPUBNEYEHMA KAMEHTOB, MAEaNbHO
BNUCbIBAaEMOE TaKXKe B co34aHue BUPYCHOro 3ddeKTa no pacnpocTpaHeHUo KOHTEHTa.

CnoxHoCMb C030aHUA: BbICOKaA, TaK KakK Tpe6yeT Heé TOJZIbKO KpPeaTuBHOCTUN — xopomeﬁ

3KCNEepTHOM NOATOTOBKM, HO TaKXe M NpuBAeYeHnA An3aliHepa.
Cnocobbl — udeu no co30aHUK: OTpacaeBble TPEHAb!I U CTaTUCTUKY BCErAa MOMKHO «yNaKoBaTb»

B bosiee HarnagHbI popmat — 3TO BCerga nosib3yeTca CNPOCoOM.
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10. [leyaTHble XypHanbl. HesameHMMOe CPeACTBO A4 PAAA KAMEHTOB, KOTOPbIE 4O CUX
Nop He OYEHb APYKAT C MHTEPHETOM, NMB0 NPEANOYNTAIOT KUYTO TO B PyKax».

CnoxcHocms C030aHUA: BblCOKaA, Tpe6yeT MHOIMX HaBblKOB U PECYPCOB.

Cnocobbl — udeu no co30aHUK: T e YTO U ANA HbtocneTTep, 610roB 1 cTaTten.

lMpumepbl u Kelicol:

npumepbl KOHMeHMa HA C/I0HCHbIX B2B pbIHKax

XOpOLIJMﬁ KOHTEHT B TexXHU4YeCKU CNOXKHbIX BUAAX B2B - PenKoCTb, KaK Mo NpUYnHam

KOHCepBaT3ima, Tak U B cuny OTHOCUTENbHOWN CNOXKHOCTU COo34aHne HOBbIX d)OpM KOHTEHTa,

KaK 6s0rn. Tem He meHee, XOPOLWMX MPUMEPOB C KaxKablM rogom Bce 6osnblue. Kpome

MHOXeCTBa ynpaBaieHYEeCKNX, KOHCAaZITUHIOBbLIX 1 B TOM HNUC/NIE — NO MAPKETUHIY, KaK Hall %
insight, BOT Hecko/nbKO NpumepoB U3 apyrux obnacreit B2B

Bnoru. YnomsaHyTbit paHee Netpeak genaet npocTo oT/inyHbie 610rU.

PerynapHblii BAOITUHT MCNONL3YIOT TaKXKe KOMMNaHMKM Ha UT-pblHKaXx. TeerSOﬁ

YKarkem 3gecb nnaepa poiHka CRM B cTpaHax CHIL, kKomnaHuto
Terrasoft, 3anycTuBLniA 6101 ANA CBOMX 3aNaAHbIX PbIHKOB.

benbie KHUrKU. Mano-nomany sTot O6pa3OBaTEJ'IbeIl71 KOHTEHT

“ I. I! NPOHMKaEeT Ha NPOMbILWAEHHbIE PbIHKW. [poLe 3To AenaTtb
" I. I. 3anagHbIM KOMNAHMAM, Y KOTOPbIX UX Y¥Ke NOAHO HA aHF/IMMCKOM.
Hy»XHO NpocTO NepeBoAMUTb U BKAOYATb B MPOABUNKEHME.
Komnanusa «AGE /Imd» Tak HeAaBHO U caenana.

Bupgeo, Mukpo-caintbl. Volvo-truck aBnaeTca XopoLwmnm Nprumepom

LEHTPANN3aLMM U ONepPaTUBHOCTU KOHTEHT-MAPKETMHIA B MacLuTabax

BCel KomnaHuW. JIOHYN HOBbIX FPY30BUKOB MAYT CUHXPOHHO MO BCEM .

CTPaHam — BK/OYasi MMPOBbIE XWUTbl BUAEO—KOHTEHTA, /IOKA/IN30BaHHbIE VOLVO TRUCKS
TaK)Ke N0 MECTHble PbIHKM (CM. NONIHOE onuMcaHme Keica «Buaeo Volvo

trucks - ceHcaumMoHHas uctopums, nsmeHowas B2B KOMMYHUKaLUNY)

KOHTeHT gnsa cou,. ceTeii. YKpauHCKUit duamnan 4atckoii KomnaHum
Danfoss a¢pdektneHo ncnonbsyet Facebook Kak oaHy 13 rnaBHbIX
TAKTWK B CBOMX KaMMaHWAX JIOANIbHOCTU U IMAOTeHepaLnu.
CTpaHunyKa Devi Cay»KUT OTANYHBIM PECYPCOM BOBAEYEHUA ANA
Pa3HbIX KaTeropuii KAUEHTOB.

KopnopartueHbIii }ypHan. TpybHbIN ruraHT «MHmepnalin»

[enaeT perynapHblii BbINYCK KOPNOPaTUBHOTO JypHana i-Pipe

ANA CBOWX KMEHTOB. BbIXOAWT eXeKBapTasbHO Ha [BYX A3bIKaX,

npeACcTaBAAET HOBOCTU KOMNAHWM U PbIHKA, aHOHCbI COBbLITUA.

YKypHan OUeHb KMBOA, NPeACTaBNAA MHOTO NOAEN KOMMaHUH. INTERPIPE
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3.3.2 Cneunduyeckme TeXHUKU KOHTEHT-MapPKeTUHra

Moa TeXHUKaMm byaem NoOHUMaTb Te NPUeMbl — MeTOAbl, KOTOPbIe NOMOraloT ONTUMMU3MPOBATL
NPOLECCbl CO34aHMA-NPOABUNKEHNA KOHTEHTA M AenaTb 3To bonee sappeKTMBHbIM ANs 3a4ad
busHeca.

OI'ITMMM3aLI|MF| KOHTEHTA MOXET NPOnCXognTb NO HECKOJIbKUM HaMnpasaeHNAM, COOTBETCTBEHHO
BO3HUKaOWMM npo6neN\aM n 6apbepaN\. TaKoBbIMW B YaCTHOCTU ABNAIOTCA:

® ONTUMM3ALMA KOHTEHTA MO KM3HEHHOMY LUMKAY KAWEHTA: BeAb Ha CaMOM Aene, - Ha
pPa3sHbIX amanax pasHeie nompebumenu uwjym pasHelli KOHMeHmM. M03TOMYy BaXKHO
NOHATb KAKMM OH A0/13KEH ObITb A5 3TUX PA3HbIX 3TANOB W Pa3HbIX JIOAEN.

® ONTMMM3ALUMA PECcypcoB M BPEMEHHbIX 3aTpaT: BWAOB KOHTEHTAa MHOrMo W MHoOrme
TPYAOEMKME, MO3TOMY MOMET C/NOXMUTbCA BMeyaTAeHne, 4YTo Ana  Hebosblimx
OpraHu3aumnii HeBO3MOXKHO NPOM3BOAUTL BONbLIOE KONNMYECTBO KOHTEHTA

® CO3/JaHMe HOBbIX BUAOB KOHTEHTa A1 KOTOPbIX, Ha NepBbIi B3rNa4, B OpraHM3aunm Het
pecypca uam KomneTeHLUn.

Cnepytowme 3 TEXHUKM — OCTAaTOMHO NPOCTble, HO 3P PEKTUBHbBIE B PELLEHUN 3TUX Npobaem:
1. MennuHr KOHTeHTa

MennuHe (om aen. mapping — pacrniosoxeHue Ha Kapme) — npedcmasndem coboli
cmpameauro pacriosnioXeHUs KOHmeHma Ha Kapme «3marnbl 3aKYyrno4YHo20 YUKAA —
PasHoble buyer persona».

Hanpumep, ona oTpacau CNOXKHON NMPOMBILLNEHHON TEXHUMKM pUC. 9 NMOMOraeT onpeaenmTb
KaKol BMA, KOHTEHTA, A4/1A KOTo U A5 KaKOro 3Tana ABAAETCA NPeAnoYTUTENbHBIM.

Oco3Hatb Haittu n OueHntb
Co3patb T3 Bbibpatb 3aynutb
npo6nemy A CPaBHUTD P y onbIT
PONMA
£ e
MPOBJEM
. aHanu3 RO,
MNPOBJIEMbI (BUEED JIYYLUEE (HALUE) onpocsl,
influencer] coBMECTHasA
6noru, cTaTbm, e-KHuru, npesexTaums noaroToska
. nhdorpaduka, Buaeo Senbie Kt Rl ERHE Keiicos
JINP! [afnHecTol
BebuHap,

yCnewHsle NCTOPUN

Puc 9. MennuHe KOHMeHmMa
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B 3TOoM npumepe ™Mbl BMAMM YNpPOLLEHME
KNaCCMYECKOro UMKna npoaak: 5 HayvanbHbIX lMpumepeol u Kelicoi:

3TanoB ¢aKTUYeckn ceedeHbl K 4-m 610Kam onoim Danfoss e YkpauHe

KOHTEHTa, TO Y& CamMoe M C KONNYECTBOM /L, AyanNT KOHTEHTa Ha caiTax 6bonblwnHcTBa B2B

NPUHUMAIOLLMX peweHme, Moao6Hble OTEeYECTBEHHbIX KOMMaHW f[aeT cKopee
MeyasNbHyl0 KapTUHY — Kpome obwmx
YNPOLWEHMA NOJIE3HbI W [AXKE HYXKHbl Ha g
ONUCaHMUI NPOAYKTOB M YC/YT B KaTa/loKHOM
HayanbHbIX 3Tanax, MNOCKOJbKY HOBUYKaM .
dbopmate, Tam peaKo MOXKHO HAWTU KOHTEHT

HEBO3MOXHO CPasy OMPeAe/NTL U YXBATUTb BC 0 oo sranoe Lukna  3akynok

B3aMOCBA3N B Ai€TaNAX. notpebuteneii. M Tem 6onee — pasHbix
nortpebuTenei.

Tem He meHee, gaxe B YNPOLWEHHOM BUAE AN

MENMUHIA HY}KHO 3HaTb 3 r1aBHblE Bely XOpOLWMM MCKNOYEHMEM M3 3TOrO Mpasua

ABnsetca caWt http://heating.danfoss.ua/

e k70 buyer persona (cm. Pasgen 3.2.1. |, omnanun Danfoss TOV, nnaepa Ha pbiHKe
OnpeaeneHue Buyer persona); obopyaosaHua Tenna u xonoaa. C nepsoro

®  KaK OHW 3aKyrnatoT: 3TanHOCTb (34ecb,  MOMafaHWsA Ha CaiT, OH 3anpalmBaeT Bawy
Kak npaBuio, ecTb oOTpacnesas  NMPUHAANEKHOCTb K  TOW WM Apyroi

cneuMduka, a B page  Caydyaes KaTeropuu notpebutenen " hanee
npeasiaraet camblii pa3HOOOpPa3HbIA KOHTEHT:

KPYNHbIX NpeanpuaTUii 3HaYUTENbHO
BANAIOT KoprnopaTueHble

PYKOBO/CTBA MO BbIGOPY M MOHTaXY,
npoueaypbl); yyebHble Nocobus n KHUTK,
®  KaKOM KOHTEHT OHM ULLYT U MO KaKUM dbunbMbI,
KaHa/sam — KOHKpPETHble BONPOCHI. cTaThbu,

npMMepbl NPOEKTOB,

B KomnneKkce oTBETUTb Cpa3y Ha BCe BONpPOCHI — YepTexu,

HenpocTo. OfHAKO NO Mepe HaKOMIEHUA OnbITa npaiic-nncTbl 1 T.1.

n 3HaHMl\;1, 3TN «MaTpuubl» CTAaHOBATCA BCe

B couyeTaHMM C HanaKeHHoOM MNOIUTUKON
6AunkKe K peanbHOCTU. Ha npakTuke, mbl B B2B

KOMMyHMKaLI,VIVI No pPas3/IN4YHbIM KaTeropmam
Ray aenaem noao6bHyo matpuuy B xIs Buae, rae 5
K/IMEHTOB, 3TOT KOHTEHT CNyXWUT ANA ueneun

ccblnkamu  (c calita)  oOTMevyaem  BecCb
POCTa cCnpocCa Wwn yaydweHna NoANbHOCTU

CYLLECTBYIOLMI KOHTEHT NO KaxkA0My 3Tany. CMEHTOR

2. MacwrabupoBaHue u
TUPaXKMPOBAHME KOHTEHTA

3apauv B aToMn KaTeropmun BbiNOJIHAET XOPOLWO N3BECTHOE B KOHTEHT-MapPKeTUHIre npasunao 3R -

Reorganize, Rewrite, Retire.

e PeopraHuszoBatb (Reorganize): npu co34aHMM HOBOTO KOHTEHTAa, He MeluaeT
B3I/IAHYTb Ha Y)Ke CYLLeCTBYHOLWMN U MOBTOPHO €ro MCcnonb3osBaTb. Hanpumep, B
CO3aHMUM 3TOM e-KHUTU YYACTBYIOT HECKO/IbKO Y)KE paHee HamnucaHHbix 610ros u
cTaTen c pasHbix nepuonos. Nan ke HaobopoT - HanucaHwe HOBOro 610ra MoxKeTt
NCXOANTD U3 eLe HEe3aKPbITbIX TeM, 0OHAPYKEHHbIX B aHA/IN3€e CYLLECTBYHOLWETO.

© 2014 B2B Ray 22


http://heating.danfoss.ua/

BE23 RAY

lMpumepsl u Kelicobl:
onsim B2B Ray
APpYyrMx  SKCneptoB Mo
BOOpPYXeEHNE TaKXKe

M3 nonesHblx coBETOB

ONTUMM3aLMM  Mbl B3AAM  HA
npasuno 1+5 (310 Kak pa3 wu3 obnactu 3R).
«1» — 03Ha4YaeT NPM3BECTU CaMbli CIOMKHbIA, HO CaMblil
EMKUA [OKYMEHT, Kak npaBwuio, 3To 6enasa KHura.
3aTtem «5» — 3TO TO, YTO MOXHO AenaTb Ha OCHoBE

atoro 1-ro. TakMum 06pa3om, Kak TO/IbKO Bbl caenanun 1

WHITEPAPER

° Nepenucatb  (Rewrite):

He Bcerga BeCb KOHTEHT MOXHO
MCNo/Ib30BaTb NOBTOPHO nnm

nepedopmaTnposatb B Apyron Bua. B

HEKOTOPbIX  C/ay4asx  HeobxoguMmo
MO/IHOCTbIO MepenmcaTh KOHTEHT, YTO6bI
OH 3By4Yan OpUIMHaNbHO WU bonee
penesaHTHO. OgHako 6a3a y»Ke ecTb U

€e MOXHO MCNoa1b30BaTb.

XOPOLLY0 BEeNYO NN €-KHUTY, TO U3 HEE MOXKHO: ° (Retire -

«CMMUCatb Ha

Yaanutb

O3Ha4aeT 6YKBafIbHO

1) «HapesaTb» 6s0orM — U 06A3aTeNbHO CO

CCbUIKOW Ha 3Ty Ke e-KHWUTIY ANA reHepaummu MEHCUIO»): BCerga ectb orpaHuUyeHus no

nMAos; MCMNONb30BAaHMUIO KOHTEHTa W Bbl He
2) penaTb BeEBUHAp — B TaKOM KHUTe MHbOpMaLunm
MO3KeTe Bcera rnosib3oBaTbCA OAHUM U
npeanocTaTtoyHo;

3) penaTh 1-2 MHGOrPadUKY; Tem e. Korga KOHTEHT ycTapeBaeT, ero

4) reHepwnpoBaTb BONPOCHI AN UHTEPBbIO;
5) pAenaTb KOPOTKWUI BUAEO—aHOHC.

MOXHO NPOCTO yaannTb U3 6MbnnoTekmn
KOHTEHTA.

3. lNMouck u BoB/IEYUEHUE IKCNEepPTOB

KCNepTbl MPOCTO HEOBXOANMbI AN CO34aHNA KaYeCTBEHHOrO KOHTEHTA B C/I0XHbIX BMaax B2B.
M HacToAwMme 3KcnepTbl Bceraa ectb! OHM NPUCYTCTBYIOT B OTPACAM M B Balleil opraHM3auumu.
Ecnn ¢ BHYTPEHHMMM BCE NOHATHO, TO C BHELWIHUMM, KaK NpaBuo, bbiBatoT npobaem. Bo mHOrmx
oTpacAAX Mbl He 3Haem, KTO fBAAETCA BeAyLMM 3KCMepTOM Mo TOMY UAM WUHOMY Y3KOMY
HanpasAeHWo. TWUMWYHbIE HAMpPaB/ieHUA MOWUCKA BHELWHMX 3KCMEepToB — 3TO  OMpochl
COBCTBEHHbIX MEHeAMKepoB, OTpac/ieBble Megua W Ccol. rpynnbl, MOCELEeHNEe BbICTABOK,

KOHdEpEeHLMN N CeMUHAPOB.
BHellHMe 3KCcnepTbl YacTo HYXHbl YTOObI:

® UWMETb LUNMPOKYHO N HE3aBUCUMYIO TOYKY 3peHMNA Ha OTpac/sieBble npouecchl,
® yTObObI caenatb, MO BO3SMOXXHOCTU, TAKUX SKCNEPTOB CBOMMU a1BOKATaAMU 6per,a.

Hanpumep, ropasgo 6osblie nonb3bl A0S MPOABMMKEHWA Ballero nNPOAYKTa, €Cin ero
BHEeApPEeHNE NPOKOMMEHTUPYET aBTOPUTETHBIN B OTPAC/IN CNELMANUCT CO CPenbl KOHCY/IbTAHTOB,
3aKa34MKOB WM BHEPEHLEB.

Ho HaxoXaeHue aKcrnepToB — 3TO TO/IbKO Manas 4yactb I'IpO6J'IeMbI. lopasgo b6onblwen apnserca
nX BoBaeyeHue. O6b|‘-IHO, BC€ 3KCNepPTbl — O4YE€Hb 3aHATbIE NOAN U NUWYUWKUX Cpean HUX OYEHb
Masio. BOT HeCKONbKO Mp,eﬁ - peKomer,au,MVl Nno BOB/Z1IEYEHMUIO!

e [lo3nUMOHUPOBATL CBOUX JIYUYLLNX TEXHUYECKUX MEHEOKEepPOoB, KaK IKCNepToB, NOBbLICUTb
nx COLI,VIaJ'IbeIﬁ CTaTyC 1 NO BO3MOXHOCTHU NOAKPENUTb 3TO B CUCTEME MOTUBALUNMN.
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e BBecty nosuumm MpoaakT MapKETUHT MeHeaKepoB (Tam, rae ewe HeT) U BMEHWUTb B
0653aHHOCTN MPOM3BOACTBO NPOCTOrO KOHTEHTA.

e OcBOUTb HaBblKM aHMMaAUUKN — .
Mprmepbl N Kencobl:

bacunmTaumm 8 rpynnax goesieyeHue IKcrnepmos
cneunanucros: ot NINHHBIX Hawa ny6auvkauma oT 2012 r. «Kak BoBseYb
beces [0 coBmecTHbIx 06en0B, TEXHapeh B CO34aHWE KJIACCHOrO KOHTEHTa»
KOMaHAHbIX obcyxaeHunn n PacKpbIBaeT AeTaAn U OMbIT PasHbIX SKCNEepPTOB
MO3roBbIX WTYPMOB — MnepeyeHb B2B. [lononHUM ee cBeXXMMU NPUMEPaAMMU

BO3MOXHOCTEN pa3Hoo6pa3Hbm.
e BoBneuyeHue CBOMX 9KCNnepToB:
Ycrnex 3aBUCUT OT YMEHUA BecCTu
B8 KomnaHun Netpeak — Bcero 1 KOHTEHT-

nonobHble cobpaHuA, Bbi3blBaA
meHeaKep. OgHaKO OHM BbiNycKatoT oT 15

npw STOM Aosepue n 6onee nybnuvkaumit B mecau. Kakum
Cneumanncros. obpasom? [MpocTo pacnpedenss u
e  OcBouTb npocTble HaBbIKM KOOpAuHMpYAa paboTbl MO  co3daHus
KOHTeHTa cpean 10 nNpoAyKTOBbIX

KYPHANCTUKK - WMHTEPBbLIO, PeA PoAy

. aKkcnepToB. Ecam Bbl HacToAwmi npodu —
npexae Bcero: 3anmcaTb KOPOTKUN
BaM BCErfa ecTb YTO CKa3aTb PbIHKY.
BMOEO WAM aygMo NOAKACT He
. (] BosneueHue PbIHOYHbIX 9KCNepToB:
TpebyeT 6onblWIMX YCUAUK, HO .
KoMnaHus Terrasoft B pamKax JioH4Yel

MOKET AaTb 3¢¢eKT HE MeHbLInK, CBOUX NPOAYKTOB Ha 3anagHblé pPblIHKAU

4yem xopowunu 6510r nan cTaTtbs. BennkobputaHmm " CLWA cymena

° BosaeKaTb apyrue dHra*XmMpoBatb A4 3TOrN0 3KCNepToB C

NOApasAeneHUs — B YacTHOCTH, MUpOBbIM MmeHeM. Mon puHbepr (Paul

Greenberg) —oauH 13 BeAyWMX MUPOBbLIX
MeHea)KepoB N0  MNPOoAAXKaM,

akcneptoB B o6nactu CRM. BoT yxke
KOTOpble KPOBHO 3aMHTEpPeCOBaHbI

HECKONIbKO /IET OH perynsapHo nuwet

B XOpPOLEM  KOHTeHTe  AnA
6/10TM WU CcTaTbW, FAE OH MO3ULUOHUPYET

reHepauun nngos. C HUMK K1 C npoayKTbl Terrasoft, Kak OAHM U3 AyYLIMX
NOMOLLLIO WX KAMEHTOB MOMHO Ha pblHKe.

Aenatb xopouwune KEI‘;IC-CTap,VI .

e BoBnekatb yepes nnyHoe obasHue
N BHYLUEHME TOrO, YTO MHOTMM 3SKCrepTam CTaTyc NybanyHbiX 6s0rrepos 1 Naepos
MHEHUI MOXKET BbITb BECbMA K /INLY YU MOXXET 3HaYUTENIbHO NOBbLICUTbL UX BAUAHME.

Kak npaBuao, aKCNepTbl C NTOHMMAHUNEM OTHOCATCA K 3a4ad4YaM KOHTEHT—MEHEeOXXepPOoB N He pa3
ewe pacCMoTpAT Bawl 6nor (Ha OCHOBaAHUUN UX M,D,GVI n paCCKa3OB), cygoBonbCtBnem nepenocTaT
CBO€ UHTEPBbLIO, a TAKXKE BECbMa BEPOATHO OTBETAT HA KOMMEHTAapPUK B COU,. CETAX.

3.3.3 OpraHusayma pecypca

Hy n, HakoHeL, o0 pecypce — 6€3 Hero HMKakoe Aeno He ABuUraetcA. bONbWWHCTBO 3anagHbIX
MEeTOAMK N PeKOMeHZaLMN CBOAMTCA K TOMY, YTO HYXKHO CO34aBaTb CMeuuanbHYI0 KOMaHAay
CNeumnanmncToB No KOHTEHT-MapKeTuHry. CMI pasnunyaeTt u pekomeHayeT 7 ponen — oT rnaBHOro
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pefaKkTopa M A0 ynpaBieHMA ayTCOYPCUHIOM. B cuny cnaboli NpMMEeHUMMOCTH, eC/IM HE CKasaTb

3K30TMYHOCTM 3TUX POJIEN, Mbl UX 34ECb HE MPUBOAUM — YK CANWIKOM 60NbLIAA pasHMLA MeXay

cTeneHbto pa3suTuaA pbiHkos CLLUA n BocTouHol EBponbl.

Mpumepeol u Kelicoli:
pacnpedeneHue =af

[
posneii 8 KOMNAHUU Mal’ k e t 0

Marketo — oguH 13 anpepos B obnactu
Marketing Automation 7 CaMbIX
NPOAYKTUBHbIX TEHEepPaTOpOB KOHTEHTa B
3TOM OTPAC/N — BK/AIOYAET B CBOIO KOMaHAY:

e 2 mon-meHeoxcepa: OHW BbINOJAHAKT
ponb rNABHbIX pefakTopos =
yTBEPXKAAOT cTpareruto, Aenatot
oueHky KPI, camu nponsBogAT LEeHHbIN
KOHTEHT. KOHTEHT-MapKeTUHr — 3TO
YyacTb nx OYHKUMOHANbHbIX
obA3aHHOCTEN.

o Ynpasaswowuli pedakmop: NNaHUPYeT
naaHbl-rpaduKK, KoopaMHUPYET PaboTy
OPYIMX  BHYTPEHHUX M BHELWHUX
pecypcoB. 3arpyxeH Ha 100% no
KOHTEHT-MapPKETUHTY.

o 2 2eHepamopa KOHmMeHma:
OHW e  MPOMOYTEpPbl:  [NaBHbIM
obpasom, OTBeYaloT 3a COo34aHue W
pPacnpoCcTpaHeHWe KOHTEHTA B  COL.
ceTaX. 3arpy3ka N0 KOHTEHT-MapKeTUHIY
—100%.

e Jxkcnepm no SEO: ontumumsmpyet
CcTpaTerunto u nokasartenun no SEO

OcTanbHble PYHKLMKM, KaK YacTb 6NOrTMHra,
Buaeo, uHoorpadpuKka, rpaduka, 6onee
npoaBuHyTaa 4Yactb SEO — BblHeCeHbl Ha
ayTCOYPCUHT.

Tem He meHee, Ba*KHO Pas3nMyaThb raBHble
6asoBble posan, 6e3 KOoTOopbIX HUKaK
Henb3s 060MTUCh. MpK 3TOM 3aMEeTUM, YTO
Kark4an posib He 06s3aTenbHO NpeTeHayeT
Ha OTAEeNbHblIA BblAENEHHbIA  pecypc.
[naBHoe — 4yTOObI 3Ty pO/ib B3AA Ha cebs
KOHKPETHbIN MeHeaKep W3 MapKeTuHra.
MpoBoaa aHanorMm — BeAb Kaxablii U3 Hac
BbINONHAET B XM3HM M Ha paboTe MHOro
poneii. [naBHoe — B3ATb Ha cebs
OTBETCTBEHHOCTb.

WTak, BOT 3 rnaBHble, Ha Hall B3rns, poau
Ha Haya/ibHOM 3Tane:

1) TnaBHbIA pepaKkTop: OTBeYyaeT 3a
CTpaTerMio W MOJINTUKY KOHTEHTA, ee
cooTBeTcTBME  OOWE  MapKeTUHIoBOWM
cTpaTerun, yteep»gaet rpadukm, nnaHol 1
KOHTEeHT. Jlyywe Bcero Ha 3Ty ponb
noAxoAUT MeHeaKep WU pyKoBoauTe b
otaena Mapkom.

2) FeHepaToOpbI KOHTeHTa:
Te, KTO CO34aeT KOHTeHT — b6sorrepsbl,
aKcnepThl, pyKoBOAUTENU. 3apava
ynpasnsawowero penakTopa -
OpraHu3oBaTb, KOOPAMHUPOBATb 7
MOTUBUPOBATb 3KCNEPTOB.

3) MpomoyTepbl KOHTEeHTa:
Te, KTO MpPOABUraeT KOHTEHT — Kak
npaBmMNO, 3TO XOpPOLINe cneuymanunuctbl No
SMM. B ux 06A3aHHOCTU BXOAWUT TaK»Ke
noaneprkaHne auanora C  LENeBoW
ayautopueir. Ha 3Ty ponb OTAMYHO
NnoaxonAT Te e MapKOM-0BLbl, HO OYEHb
Ba’KHO BOB/IEKATb M 3KCNEPTOB — K HUM B
cou,. ceTsax byaet bonblie noBepus.
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MoaobHble  NPaKTUKM  MPaKTUKYHOT

CEeroAHA UM YKPauMHCKME KOMMAHWUK
cpegHero M KpynHoro 6wusHeca. B
ynomsaHyTom Bbliwe Keice Netpeak: 1
KOHTEHT-MeHeaKep  (OH ke  —
penakTop) KoopauHupyeT paboty 10
3KCNepToB no HanpaB/ieHUAM,
60/1bLUMHCTBO M3 KOTOPbIX BOB/IEYEHO B

HanucaHue 6/10roB U cTaTeun.

[Janee pna nNpoekToB Ha YCNOBUAX

ayTCOYpCMHra  MOFyT  MnpuBAEKaTcs

KONWMpamnTepbl U gpyrue cneumnanmncrsl.

Mpumepeol u Kelicsi:
onsim B2B Ray

B cnyuyae B2B Ray mMbl TaK)Ke 4YeTKO pasanyaem 3

rnasHble POSM — 33 HUX OTBEYAIOT pPa3Hble Ntoau:

e YnpaeneHue KOHMeHmMom: co3faHue,
KOOpAMHAUMA, nNpuBAEYEeHUe ayTCoypCUHra -—
BbIMOAHAET BeAYLMIA KOHCYIbTaHT B2B Ray;

e [IpodsuxeHue KOHMeHmMa: BbiBOL, Ha CalT,
npoasuxeHue B WHTEpHeTe, obpaTHas
CBA3b — 3 KOHTEHT-MeHeaKepa (BKAtovan paboty
no APYrMM KIMEHTCKMM MPOeKTam);

e Beb-0u3aliH U 2paguKa: OTAENbHbIA CneunanmcT
no Beb-gun3anHy.

B pe3synbTaTe aHa/aM3a 3TOro onbiTa, HAWU pEKOMEHaGL{UU B OTHOLWEHWN pecypcCa NpPocCTble:

1. Yetko onpepenute HeobxoaMmble POSN U PYHKUUN KOHTEHT-MAPKETUHIa ANsA CBOEWN

opraHu3aumu.

2. Onpepenute, KTO B Ballell KOMaHAe MOKeT B3ATb Ha ceba ux BbiNoAHeHWe. ONA

cpegHnx N KpynHbIX OpI'aHM3aLI,Ml71, roe ectb BblAeNneHHble NMPOAaKT —MeHeANePbl U

MapKeTUHroeble KOMMYHUKaUnUN — NMMNap, Mbl peKomeHayem:

® Po/b rnaBHOro pefakTopa M KOOPAUHATOPA OTBECTU PYKOBOAUTENIO Cl'ly)K6bI MapKOm

® Ponb 3KcneptoB —

co3paTenem

KOHTEHTA OTBECTU NPOAAKT MeHeadXepam,

npeaBapuTenbHO 0by4YnB UX OCHOBAM B10TTUHIa U PaboTbl B COLL. CETAX.

3. BoBneuyb M Ha3HaYMTb KypaTOPOM HanpaB/ieHUs Koro-nMbo 13 Ton-meHeaKMeHTa — 3TO

MOXET ObITb ANPEKTOP MO MAPKETUHIY, 3aM. FeHepasibHOro, a B HEKOTOPbIX C/yYanXx M

cam CEO. 210 nomoxkeT pgeprkaTb BCHO KOMaHAYy «B TOHyCe», UMETb NOAAEPXKKY

«CBEPXY» N, BOBMOXHO, LUEHHbIE COBETbl — pEKOMEHAAUNN N KOHTEHT.

4. bonee npodeccMoHaNbHbIe U-UAN Y3KME 33434 — PEryaapHbIA BNOFTUHT, BEO-AN3alH U

rpapmka — BbIHOCUTb Ha ayTCOYPCUHTI. ECAM Bbl TONbKO HauyMHaeTe — Ha ayTCOYPCUHT

MOXHO BbIHECTU U pa3pa60TKy CTpaTeErMn KOHTEHT-MAPKETUHTA.

CnepoBaHWe 3TUM PEKOMEHAALUMAM NO3BOANUT ONTUMU3NPOBATb BIOAKET — Pecypcbl - YCUANA U

3anyCcTUTb peasibHO PaboTaloWMii KOHTEHT-MAPKETUHT B Nepuoge oT 2 A0 5 mecaues.

3.4 MpoasuKeHne KOHTEHTa

basoBble NnpaBmna No NPOABMMKEHUIO KOHTEHTA MOTYT 6bITb npeacTaB/sieHbl B BUAe 5 waros:

1. Onpepenute KaHanbl NPOABUXKEHMA

vk wnwN

N3mepsiiTe pesynbTaThl

NHTerpupyinTe KOHTEHT B KaMNaHWUK

MpoagurainTe KOHTEHT B 3TW KaHa/bl Cpasy

MoCTOAHHO NoAAEPMKUBANTE AMANOT C LLeNeBoW ayautTopuen
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1. Onpep,enMTe npasuJibHbleé KaHa/ibl NPOABUXKEHUA

O6bI4HO, Bbl ONpeaenseTe KaHabl Ha 3Tane buyer persona. Ho YyacTto, ocob6eHHO Koraa ToNbKo
HauyMHaeTe, Bbl He 3HaeTe, r4e Ha CaMOM fgene HAaxo4MTCA LeneBad ayauTopua M HAaCKObKO
3pPEeKTUBHbIM SIBAAETCA TOT MAN MHOM KaHas. [To3ToMy HallM peKomeHaaumn npocTble:

e Wcnonb3oBaTb oTpacnesoir B2B
lMpumepsl u Kelicsl 8 coy.cemsax:

onbim B2B Ukraine vs B2B pa3zgumbix cmpaH
Coobuectso B2B Ukraine, obbeauHsollee

6eHYMapK (cm. BKN1aZKy

«NPUMEPDI U KENCI»);

e [IOMHUTb, YTO Kaxkaaa ceTb nmeert

cBOM 0cobeHHOoCTH B
NPOABUMKEHUM  —  Hanpumep,
Facebook nyywe npucnobneH wu
yaobeH pna  MynbTUMEAUNHOTO
KOHTEHTa;

Hy>XHO  OblTb  OCTOPOXHbIM €
NpPOCTbIM MOCTUHFOB 610r0B U
APYroro KOHTeHTa B cou, megua —
3TO MOXEeT npeBpaTUTb MUX B
oyepeHoOM KaHan cnama.
[NCKYCCUOHHBIA KOHTEHT (4epes
BOMpPOCHI 1 No/bl) ropa3ao 6onee
YKMBOW M aKTya/IbHbIN;

Kaxpaa rpynna nmeeT cBOM 3Tanbl
pocTa M 3BOMOLMW — He CToUT
0XunAaaTb OYpPHbIX AUCKYCCUI U
BOBJIEYEHMS, NOKA Balla rpynna He
HabepeT xoTA bbl HECKONbKO COTEH
YYaCTHUKOB;

lpamoTHaa pabota B cou ceTax
TpebyeT BpemeHu (=pecypca). B 1o
xe Bpems He cTouT
npeyBennMuYnBaTb 3HAYMMOCTb ITUX
pecypcoB — paxke paa 3KcnepTa
(He KOHTEHT-MeHeKepa)
poctatoyHo 10-20 MMH B A€Hb,
4yTobbl NPONTUCH CO  CBOUMMU

MeHeaXKepoB N0 MapKeTUHry N npogaxam B2B, umeer
2 nnowaaku - B Facebook n B Linkedin. 3anyweHHble
oAHoBpemeHHo B 2011 r. u 6e3 0cobbix ycunuii no
NPOABUMEHUIO, CEroOgHA 3TWU  NJIOWAAKM  UMELoT
COBEPLIEHHO pa3HOe KO/JMYECTBO YYaCTHUKOB: B
Linkedin ux npucytcteyetr 6onem 1100, B To Bpems,
Kak B Facebook — gocturaet tonbko 400. 3T AaHHble
B LLE/IOM COracytoTca C AaHHbIMU UCCNef0BaHUN B
3anajHblx cTpaHax. beHYMapKUHIOBbIE MCCAeA0BaHUS
CMI 3a 2013 rog no pasHbIM pPerMoHam pPas3BUTbLIX
CTPaH J4aloT B CPeAHEM TaKyH KapTUHY:

e Fbonee 80% mapketepoB B2B ncnonb3yoT cou,.

megua ana npoaBuUKeHnA KOHTEHTa

o 4 Beayuine cou. Cceth B OTpbiBE OT APYrKUX — 3TO

1) Linkedin 2) Twitter, 3) Facebook, 4) Youtube.
Ho HyKHO npusHaTtb, yTo oTpbiB Linkedin ot
Facebook 3HauMTenbHO coKpaTUCcA.

e CoumanbHble MeaMa OT/IMYHO MOAXOAAT MOA,

uennm pocrta Yy3HaBaemMoCTW, YCTaHOBAEHue
UMUOXKA U yAy4YleHUA NO3ULMOHUPOBAHUA, a
TakXe Kak KPl kayecTBa KOHTEHTa — KO/IMYeCTBO
NAallKoB M NepenocToB Nerko HabaaaTo.

Bo3Bpawasacb K Bonpocy 3PPEeKTUBHOCTU, MOMKHO
[o6aBuTb uTo OonbIT B2B Ukraine aHanormyeH gpyrum
npodeccnoHanbHbiM coobliectBam — rpynnbl B
Linkedin Kak «lpodeccnoHanbl MapKeTUHray,
«MapketuHr B8 Poccum», «33x33» umerT TbicAun
Y4YaCTHMKOB M MoAobHbix aHanoros B Facebook wnau
OpYrux ceTax He BUAUM. Pe3tome — Hy>KHO paboTaTtb c
pasHbIMM CceTAMMU, HO C Yy4yeTOM OCO6EHHOCTH
Ka)Xa0M.

KOMMEHTapuamm no Hanbonee MHTEPECHbIM rpynnam n 3anoCTUTb csow 6nor.

2. MpoaBuramTe KOHTEHT
Camblit NonynApHbLIA CNOCO6 NPOABUMKEHUA KOHTEHT — 3TO NOCTUHI MO MHOMMM Fpynnam col,.
ceTeil. Y4auHbIN 3aroNI0BOK M KOMMEHTapUM K HEMY Cpa3y MOTYT Bbi3blBaTb MHTEPEC M BECTU K
pocTy TpadurKa Ha Bawem cainTe. BaxKHO TONIbKO MOMHUTb MPU 3TOM, YTO:
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e MHorue obuwume B2B rpynnbl MOryT UMeTb pe-modepayuto, a B HEKOTOPbIX BaLll NOCT
CO CCbI/JIKOM Ha Ball CanT BOOOLWE He NPUMYT, NO NPUYMHAM OMACEHUA KOHKYPEHLUK
nnMbo NpPOCTO TaKoBbl NpaBuaa rpynnbl. HaNnpoTMB, HUYTO He MellaeT BaM CTaBUTb
CCbINIKM Ha 621011 U APYrO KOHTEHT B KOMMEHTapUAX;

e B n0bOM cnyvyae KOHTEHT fo/KeH OblTb pesesaHMHbIM LeneBon ayauTopun
rpynnoi.

Opyrve nonynapHblie cnocobbl NPOABUIKEHMA HOBOFO KOHTEHTA:

e YnomuHaHue B Apyrux 6si0rax U NybaMKaumax — B YaCTHOCTU Mbl PEKOMEHAYEM
[aBaTb He TO/IbKO CCbIJIKM Ha LLEHHbIM KOHTEHT Mo X044y U3/10XeHns B HoBoM biore,
HO M 3aKaH4YMBaTb €ro NepeyHem «noAoobHbIe NybaAnKauMny;

e [lpeanoXute Ball KOHTEHT NapTHepam — MHorue 6yayT pafbl ero pasmecTuUTb Ha
cBOMX  pecypcax Aaxe  becnnatHo;  npexae  BCero, 3TO  KacaeTcs
crneumanmsnpoBaHHbIX Meama-pecypcoB 1 NOPTaNos;

o Ontnmusayma SEO no KatoueBbiM CoBaM;

e BKAaoueHUe B perynapHble e-paccbl/iku;

e KommeHTapum B gpyrux cou, ceTax.

3. UHTerpupymTe KOHTEHT B KaMNaHUU
Ona HOBbIX KaMMaHW U HOBbIX LENeBbiXx ayauTopuin Bam OyAeT HyXKEeH BeCb KOHTEHT no
JaHHOM TemaTuKe. [lo3TOMy BeAEeHMEe PernosnTapua KOHTEHTa MO BbiOPaHHbIM Temam
obasaTenbHoe npasunno anAd I'IpOd)eCCMOHaanOFO KOHTEHT-MapPKETUHra. Penoamapmﬁ MOXeT
6bITb NPOCTO Ha caiTe (Hanpumep, B B2B-insight mbl genaem 3To No Temam ny6anKaumii), Ho

TaKXe Bbl MOXKETE NCMO/1b30BaATb APYrne MHCTPYMEHTbLI — Hanpumep -

Peno3utapuii B BUAE MennuHra — rae HyXHblii KOHTEHT Cpa3y PacnonoXeH B TabiMYHOM Buge
no 3Tanam UMKNa NPoAaK, Kak HanpMmep Ha B Tabanue HuxKe

TG6/1UHCI 1. MennuHz KOHMeHMa no passauyYHeIiMm amanam ¥uUu3HeHHo20 YUuKna

KoHmeHnm vs
Cmamyc

MHTepec Nng / Keanuo.

Jing,

FoToBbIN NN, Cpenka -

Knuenr

MOBTOPHbIN KAUEHT

OLEHUTb 1 YNYYLLIUTD

[octnub (BbI3BaTh BoBneub B
3apaua KOHTeHTa B3pawmsatb Mpoaatb onbIT, CTUMY/IMPOBATb K
K cebe uHTepec) KOMMYHUKaLum -
NOBTOPHO NOKyMNKe

1 bnoau bnoe ABb, bnoz XYZ bnoe 1, bnoz 2 paszdesieHue onbima
2 Budeo Buodeo 1 Budeo 2
3 WHugozpaduka UHepol UHpo2

KoHmeHm 8 coy, MocmuHe 6710208, MocmuHe 610208, pasoeneHue orneima
4 cemsax Bonipoc 1, Onpocl Bonpoc 2, Onpoc2
5 E-Oalidxecm Modnucka Peaynap. paccwbinka paccelaku 015 nocm.

Knuenmos

6 BebuHapsi BebuHap 1 BebuHap 2 HIOGHCbI 8 MPpUMeHeHUU
7 lpeseHmayuu Ha PeaynapHsbil PeaynapHbili Adanmup. nnm

cnatiowep nocmuHe nocmuHe
g8  besnvie kHueu Kuura 1 KHuea 2
9 UHcmpymeHmel UHcmpymeHm 1 UHcmpymeHm 2 OuyeHka

(4yek-nucm) 20mosHoCcmMu
10 Kelic-cmadu Kelic 1 Kelic 2 Kelic 3 cobcmeeHHbll Kelic
11 Pacuem ROI npumep 1 lNpumep 2 cobcmeeHHbIl pacdem
12  KoHcynbmayus KoHc 1 KoHc 2
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Mmes Ha pykax TaKoW MHCTPYMEHT, BaM MOHATHO, KAKOW KOHTEHT HyXXeH ANA KaMnaHui no
NvAaoreHepaumn, a Kakon Ana pocTta N0ANbHOCTU. MHTErpupoBaTth ero B pas/inyHble TaKTUKK
NPOABUMKEHUA B KAMMNaHUAX B onpeaesieHHOM Noc/ie40BaTebHOCTU Aaee — 3TO Ae/10 TEXHUKM.

4. Noppeprkunsaiite amnanor c LeneBon ayautopuen
MNopaeprkaHue guanora He0b6XxoAMMO Mo PAAY NPUYNH:

e yT0bbl y/NyylWaTb M OUEHWBATb BOBAeYeHMe, 4YTo ABnAeTca npambim KPI Kauectsa
KOHTEHTa;

® MOHMMaATb M NPMHMMATb 0OPATHYI CBA3b — B BUAE KOMMEHTAPUEB, KPUTUYECKUX
3aMeyaHun 1 T.n.;

e yrnybnaTb TEMy KOHTEHTA B AMCKYCCUM — M 3TO NPAMON NyTb K CO34aHUIO HOBOTO, -
OVNCKYCCMOHHOIO KOHTEeHTa. [11a MHOTMX - B TOM 4Yuc/e ANA Hac, 3TOT BUA, KOHTEHTa
ABnAeTca Havbonee LEHHbIM — BeAb OH BblpabaTbiBaeTcA B MPAMOM guanore c
uenesor ayautopuen. OTCloO4a — OAMH WAr K UEHHbIM MHCANTaM U YyAy4ylEeHUIO
CBOEro nNpeasioXKeHUaA LeHHOCTH.

5. YcraHosute KPI ana nusmepeHua kayectsa KOHTEHTa U 3P PeKTUBHOCTU
NpoABUXKEHUA

[nAa KavyecTBa KOHTEHTa Hambonee Yacto MCNoaib3yembix KPI CNyXat cnegyroume nokasatenu:

e [lpomexkyTouHble (NpoLecCHble) NoKa3aTenu:
= BpemsA Ha caiTe, KONMYECTBO NPOCMOTPEHHbIX CTPaHUL,
" KO/IMYECTBO pern OCTOB, /1alKOB, KOMMEHTAPMEB,
" KO/IMYECTBO CCbIIOK HAa KOHTEHT B APYrMX UCTOYHMKAX
= % OTKPbLITUI M KIMKOB B €-Paccblaikax
e KoHeuHble (pe3ynbTUpytoLme) NoKasTenu:
= POCT KO/IMYECTBa MO BCEM CTaTyCamM — K UHTEPECHI», «/INAbl», KTOTOBbIE INAbI»
= YAyylweHne KOHBEPCUIA MeXAay CTaTycamm

Ux perynapHoe namepeHne ABNAeTCA o06a3aTtenbHbIM B npoueccax KOHTEHT-MapPKEeTUHra.
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4. PeKomeHaauMmn «KaKk Havyatb»
OTeyecTBeHHbIA B2B MapKeTMHr O4YeHb PA3HOPOAHbIA M pa3Hble KOMMNAHUW HAXOAATCA Ha
Pa3HOM YPOBHE, B TOM YMC/IEe U MO OTHOLIEHUIO K KOHTEHT—MapKeTUHry. [loaTomy npusogmmble
HU)KEe peKoMeHAauumn KacatoTca, npexae Bcero, 60/blunHCTBa B2B opraHMsaumin, HO rae yxe
€CTb BblAEe/NIeHHbIE OTAENbl UAN XOTA Obl OTAENbHbIE CMELNANNCTbI MO MAPKETUHTY. Mo Hawmm
oueHKam, ana 90% TaKkMx OpraHmM3auMin — KOHTEHT-MapKEeTUHI ocTaeTcA abCoNOTHO HOBbIM
HanpasaeHnem.

4.1 YpoBHU 3penoCcTu B KOHTEHT-MapKeTUHre

Kak ntobana HoBas AMCUMNINHA, KOHTEHT-MAapKETUHI B OpraHM3aumu MpPoOXoAMT CBOWU CTaaunu
3penoctu. Ham Hpasutca metoauKka Altimeter, roe B pabote «Content: the new marketing
equation», 3kcnepTbl onpegensaoT obwume BbI30Bbl OpPraHU3auMi Npu  nepexoae Ha
KOHTEHT—MapPKeTUHr 1 3aTtem 5 ¢a3 ssontounn. Bocnonbayemcs sTummn cosetamu, gobasnas K
HUM Hall COBCTBEHHbIM ONbIT U HabAOAEeHUA.

4.1.1 Obwue BbI3OBbI

KOHTEHT-MapKETUHI — 3TO He KOMWPAWTUHI, 3TO HE MOCTUHI KPACUBbIX KAPTUHOK UM BUAEO B
ceTn. 3TO — HOBOEe HamnpaBAeHMe MapKeTWHra, No 3HAaYMMOCTWU MNpeBblWatolee Bce Apyrue,
noyemy 1 sakcnepTbl B2B 1 roBopAT: «KOHTEHT — rnaBHoe opyXXue mapKeTuHra». [nybovanwee
3abnyKaeHMe MHOTMX PYKoOBOAMUTENEM COCTOMUT B TOM, YTO OHM 3aHMMAIOT MO3ULMIO HEKOro
«a0MUHUCMpPamopa o yay4yweHuro mpaguka Ha calimy», - «A2a, pas y HAc naoxoli mpagux u
masno n1udos, @ 3Mo 3a8UcUM O0m KOHmMeHma, 3Ha4yum odasalime 8o3eMeM Konupalimepa uau
SEO-cneyuanucma, unu SMM-wuKa - u ece y Hac noay4umca».

KOHTEHT-MapKeTUHTr TpebyeT 27yboKuUX O0p2aHU3AYUOHHbLIX U3MEHEeHUU, K KOTOPbIM HYXHO
rOTOBUTbCA CEPbE3HO:

1) HY}XHO NOHATb, YTO KOHTEHT-MAPKETUHT TpebyeT MHBECTULIUIA.

Peub He TO/NbKO 06 WMHBECTULMAX B MPOWU3BOACTBO W MPOABUMKEHME HOBOIO KOHTEHTa, HO
npexae Bcero, peyb 06 MHBECTULMAX B CBOUX NIOAEN — UX HYXKHO 06y4aTb HOBbIM 3HAHUAM U
HaBblKkaM. Peub TaK»Ke 0 BHUMAHMM PYKOBOAUTENEM — @ 3TO OAMH U3 CaMbIX LEHHbIX Pecypcos
opraHusaumn. Kak mbl paHee yxe ropopuau, 6es «kypatopa» 3Toro HanpasieHUs U3 Yucaa Ton-
MeHeAKepoB, A0 MOXKET BbICTPO CONTU «Ha HETY.

2) U3MEeHeHMUe KyNbTypbl MapKeTUHra U obuieit 6M3Hec—KynbTypbl.

KOHTEHT-MapKEeTUHI — KaK HOBas AWUCLMMNINHA ABNAETCA OTPaKeHMem O6LMX M3MEeHEeHWI B
COBPEMEHHOM MAPKETMHre OpraHuM3auui, KOTopble B CBOK ovepeab 0OYCNOBAEHbI
N3MEHEHUAMM PbIHKOB M NoTpebutenei:

e repexo0 om makmuk outbound (McxopAwmMe AENCTBUA KKaK HAUTU KIMEHTA»: PeKnama,
MBEHTbI, N1ap U T.N.) — Kk makmuxam inbound (Beb6 — SEO, coL,.CETU, KOHTEHT);

® U3MeHeHUs 8 banaHce MAKMUK rpoo8uUMHeHUS: OT TPAANLMOHHbIX — K AUAXKUTAN;

® U3MeHeHUs 8 (hokyce ycunuli: pe4b He TONbKO U HEe CTONIbKO O MPUB/IEYEHUN HOBbIX
K/IMEHTOB, CKOJIbKO O reHepaumn NnaoB (=HOBbIX CAEe/IOK) OT CyLLECTBYIOLLNX K/TMEHTOB.
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MpuHATME 3TUX WU3MEHEHUN ABNAETCA BbI3OBAMW [NA MHOIMMX OpraHuM3auui u TpebytoT
M3MEHEHUIN B CTPYKTYPE MapPKETUHra, Takxe - B NpoPpuUAMpoOBaHUM OONKHOCTEM U HOBbIX
3HAHWUAX- HAaBbIKAxX CNeLMaanCToB.

3) peub He o0 moge (popme), a O CyWHOCTM BalIMUX NPeLsIOXKEHUI — peub 06 ngenHom

nngepcrse.

B 3TOM A OKYyMEHTE Mbl y*Ke HEOAHOKPATHO NOAYEPKUBAN, YTO CYLLHOCTb KOHTEHT—MapPKeTUHra
COCTOMT B CO34aHUM MAENHOro nuaepctsa. 310 ¢dyHAAMeHTanbHbIA 610K, 6e3 KoToporo
yBNEYEeHME TEXHUKAaMM MapKeTUHIa KaK CoL,. Megma Uan BUAEO NIUWEHO cmbicaa. Mpountupyem
3gecb Altimeter:

«Mbl ybexwoeHbl, Ymo 8 nocaedyoujue 5 sem KoHMeHmM—-mapKkemuHe anyboKo
MPOHUKHemM 8 opeaHu3ayuu. OH cmaHem Kaw4veeol pyHKyuel mapKemuH2d U 3mo
nompebyem KavyecmeeHHO20 0OpPy2020 KPOCC-pyHKYUOHAMbHO20 83aumodelicmeusn
no eceli op2aHu3ayuu u, rpexcoe acezo, om 0enapmameHmos rnpooaxc, MPooyKmMoeabix
aKcnepmos U  mon-meHeOxmeHma. Om Hux rnompebyemca NOCMOAHHASA
noonumka udesmu U UCMOPUAMU, KOmMoOpble pPe30HUPylom C OMUOAHUAMU

nompebumenelii»

TpyaHo c 3TMM He cornacuTbecA. Hactoswee uaenHoe NMAEpPCTBO TpebyeT BOBAEYEHMA U
CNa*KeHHOW paboTbl pasHbIX S3KCMNEPTOB — U CEroAHA 3TO OFPOMHbIM BbI30B A/1A O6O/bLIMHCTBA
OTEYECTBEHHbIX KOMMNAHWIA.

4.1.2. 5 ypoBHel 3peIOCTU KOHTEHT-MAPKEeTUHra
Altimeter npuBoauT cneayowme 5 ypoBHeN 3pesiocTU KOHTEHT-MapKEeTUHIa — Mo aHaaormMm ¢
noAroToBKOM K 3abery:

1. CTroAHne 2. PazmuHKka

Puc. 10 YposHu 3pesnocmu 8 KOHMEHM-MapKemuHae
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Pa3nnyHble pasbl UMEIOT CNeayHOLLME XapaKTePUCTUKIN

4-ber 5- BbICTpbIN
1-CrofaHue 2-PasmuHKa 3-Xogbba > P
TPycuoi 6er
Ponb KOHTEHTA Het AcHoe Hauano ®opmanmzoBa KoHTeHT — rnaBHoe
NOHMMaH NoHMMaHue HHasnA opyKue
cTpatermm
ns «3a4yem» cTpaTterus MapKeTMHra
MpoussoacTBo PerynspHbin,
" pocT Pa3BUTbIN NO KOIMYECTBY U
p DKCnepumMeHTbI K
npoABUKEHUe efaKo, C BUaaMA U Ko/iMyecTBa. KauyecTBy. KOHTeHT — ABnAeTcA
KOHTEHTa cnyyaliHo CaHaNaMMI CmelteHue «TOMNANBOM» ANA NPOrPaMm
BHMMaHMA Ha nmporeHepaumm 1 10AN1bHOCTU
KayecTBo
B-npoueccobl Pa3Butble MonHas
dopmanumzauma
HekoTtopble, HO npouecchl, WHTerpauma B
Het rNaBHbIX
He perynspHble obecneu. MapKeTUHroBble
npoueccos
pecypcom nporpammbl
UpeiiHoe HeT: KOHTEHT Hauano:
6onbLe cMeLLeHune
Sl el W APKO BbIpasKEHHOE 1 NOKPbIBatOLLEe
Het roBOPUT O $oKyca Ha
Bce dasbl }KM3HEH. LLMKNA KNMEHTA
KOMMaHUK, a He npobsiembl
0 noTpebuTensax KNNEHTOB
MoHeTusauymua MpusHaku
4 Het Het P YactnyHaA MNonHan
KOHTEHTa nosiBAeHuA

Echn npeanonoXutb, YTO BONBLWIMHCTBO HALWIMX YMTaTeneir Haxogutca Ha ¢dase «PasMUHKU»
(MHaue Bbl 6bl ceryac 310 He yntanm ©), To Ana nepexoga K cnepyouwen dase «Xopbban
HYYXHO BbINONHUTL CAeayowme oencTBuA:

1. CrpaterMa  KOHTEHT-MapKeTWUHra: CrnJaHWpoBaTb  pa3BUTME  BCeX  OCHOBHbIX
KOMMNOHEHTOB KOHTEHT-MapKeTuHra (bpeimoBpk B2B Ray nam nogobHsle).
2. N3meHeHMA B opraHusauum:

e Ponu u ¢yHyuu: MaApPKOM [ONKEeH B3ATb Ha ceba posb NO ynpasBAEHUIO
KOHTEHTOM, B TOM Bpemsa KaK NPOAaKT MeHeaXepbl U PYKOBOAUTENU — POJb
3KCNepTOB M UAENHbIX INAEPOB

e 3HAHUA U HABbIKU: 3anyCTUTb 0bpa3oBaTenbHble NPOrpaMmbl ANA COTPYAHUKOB
MapKeTUHIa — 0CBAnBaTb ANAXKUTA TEXHOIOTMN N TEXHUKU KOHTEHT-MApPKEeTUHra

e BosseyeHue: HanaguTb cnocobbl BOBMEYEHUA BHYTPEHHUX 3SKCNepToB  3-X
KaTeropum - meHegxepbl N0 NPOAAXKAM, TEXHUYECKME IKCMEePTbl, PYKOBOAUTENN

3. TMpomn3BoACTBO KOHTEHTA:

e [locTaBUTb Ha CUCTEMHYIO OCHOBY GNOMTUHT M POCT rpynn B cou,. Meaua;

e Cpenatb XOpOoOWWI ayaAuT CyLLeCTBYHOWEro KOHTEHTAa W HayaTb 3aKpblBaTb
OCHOBHbIEe pa3pbiBbl — B KOHTEKCTE pPa3HbIX LieseBbiX rpynn M pasHbIX 3Tanos
KU3EHHOro UWUKNa;

e Haxoautb n ®oKycMpoBaTb Ha 06pPa30BaTE/IbHOM KOHTEHTE: B YAaCTHOCTH, e- U
6enble KHUIM, KeWc-cTagy W yCrnewHble WUCTOPUM MNOJb3YHTCA OFPOMHOM
nonyaapHocTbio B B2B.
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4. BHeLWHUW pecypc: aHraX*KMpPOBaTb KOHCY/IbTAHTOB MO CTPaTerMm KOHTEHT-MapPKeTUHra, a
TaK)Ke XOpOoLWnx KonmpantTepos n Beb-ansanHepos

5. WUHTerpauua B nporpammbl AMA0reHepaLum U 0A/IbHOCTU: BbipabaTbiBaTb M BKAKOYATb
B NPOABUKEHME PeieBaHTHbIN KOHTEHT A5 3TUX COOTBETCTBYHOLLMNX Pa3 dKUSHEHHOTO
UMKNa.

6. UamepeHune apPeKTMBHOCTU: YCTAHOBUTb 6A30Bbie METPUKMN MO BOBNEYEHUIO — TPAPUK
W BPEeMSs Ha CcanTe, POCT B rpynnax, KOJIMYecTBO MA0B.

5. 3aKknoueHumA

MoHo no-pa3HOMY OTHOCUTBLCA K 3aABNEHUAM O KOHTEHT—MaAPKETUHTE. Ho Kakue 6bl Mbl HK
B3A1UN, - OT HECKOJZIbKO HaMbIWEeHHOro «KOHTEHT — 3TO KOpO/Jib» A0 y3KOCI)YHKLI,VIOHaﬂbeIX, KaK
«TON/MBO AN1A MaAWWHbI angoreHepaunn» Uaun aM6VILI,VI03HbIX «3TO NaBHOe HanpasieHUe
MapKEeTUHIra» — Mbl BUAUM, TEM HE MEHEE, BO3PACTAIOLWYIO POJ/ib KOHTEHT—MAapPKeTUHra.

B aTON KHUre Mmbl O6'bF|CHMl'IVI, noyemy 3TO NpouUCXxoauUT — npexge BCero, no nNpuynMHam
ApamMmaTtnyecknx N3MEHEHUI I'IOTpe6MTeI'Iel71, PbIHKOB U TEXHO/IOTUMN.

Mocemy, paHO MM MO3AHO, KOHTEHT—MAaPKETUMHI nNpugeT u B Bawy opraHusaumio. «PaHo» —
Nlyylle, NOCKOJIbKY Baln KAMEHTbI y)Ke MOryT pearMpoBaTb Ha KAa4YeCTBEHHbI KOHTEHT M Bbl
yKe, bnarogaps aToMy, MOXKeTe y/lyylaTb CBOW NOKasaTenun Npoaa.

Camoe cnoxHoe B KOHTEHT—MapPKETUHIe — 3TO TO, KaK C06paTb BO 4YTO-TO UENOCTHOE MHOIO
HOBbIX, Pa3HbIX U, Ha I'IepBbIﬁ B3rnA4, He Bcerga 3ameTHbIX UAW MOHATHbIX 31emeHToB. Kak

HOBbl€ 3HaHUNA-HAaBbIKU, peCypcCbl, UHCTPYMEHTbI, TEXHUKMU...

Ona sToro B2B Ray 1 NbiTaeTca NpeanoxXmTb CBOMM KAMEHTAM LLE/IOCTHbIE M anpobupoBaHHble
METOAMKU, COOTBETCTBYIOLLME NYYLLIMM MUPOBLIM U OTEYECTBEHHbIM MPAKTUKaM.

Ocraemca Ha ceAasun. U yAa4yun Bam B ocBOEHUMU KOHTeHT-MapKETMHFa!
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NepeyeHb NCNONb30BAHHbIX U peKOMeHAYyeMbIX UCTOYHUKOB

1. Calimel Ha pyccKom nubo YyKPAUHCKOM:
B2B-Insight: « KoHTeHT-mapKeTUHr» n www.b2b-ray.com

http://itsells.com.ua/ -caiiT EKaTepuHbl PeweTtnno

O
o bnor Ha canTe www.kongru.ru
o www.contentmarketing.com.ua

2. Calimesl Ha aHeAulcKom:
o http://contentmarketinginstitute.com/
o http://www.b2bmarketinginsider.com

3. [pyaue b6envie kHuzau B2B Ray rno 6au3kol memamuke:
e HoBaa mawwuHa npogaxk B2B
e Kak pa3paboTaTtb CUAbHOE NpPeaNoXKeHUe LEHHOCTH
e [eHepauma nanaos B B2B: 10 npakKTMYECKMX aCNEKTOB
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http://b2b-insight.com/category/publications/%D0%BA%D0%BE%D0%BD%D1%82%D0%B5%D0%BD%D1%82-%D0%BC%D0%B0%D1%80%D0%BA%D0%B5%D1%82%D0%B8%D0%BD%D0%B3/
http://www.b2b-ray.com/
http://itsells.com.ua/
http://www.kongru.ru/
http://www.contentmarketing.com.ua/
http://contentmarketinginstitute.com/
http://www.b2bmarketinginsider.com/
http://marketing.b2b-ray.com/acton/fs/blocks/showLandingPage/a/7453/p/p-003d/t/page/fm/1
http://marketing.b2b-ray.com/acton/fs/blocks/showLandingPage/a/7453/p/p-003b/t/page/fm/1
http://marketing.b2b-ray.com/acton/fs/blocks/showLandingPage/a/7453/p/p-0038/t/page/fm/0

BE23 RAY WHITEPAPER

O KkomnaHuu B2B Ray

KomnaHua B2B Ray ABnAeTcA KOHCAATMHIOBOW KOMMaHMWeER, cneuumanusmpytoweinca 8 obnactm
B2B mapKeTuHra n npoaax.

B2B Ray npegnaraeT yHUKanbHble B YKpanHe n ctpaHax CHI TpeHMHrosble MU KOHCAaNTUHIOBbIE
NPOAYKTbl NO HaNpPaBAEHUAM:

e [lpoAyKTOBbIA MAPKETUHI MEHEOXMEHT

e YnpaB/eHue KaHaaamum NpoaaK

o Jlng-meHeoXmeHT

e ABTOMaTM3auMA 33434 MapKeTUHra

e  KOHTEHT-MapKeTUHr

o CTpyKTypHble npeobpa3oBaHMA W pa3paboTKa cTpaTernii MapKeTUHra u
npoaax.

Bonee noapobHyto nHPopmaumio Bbl cmoxkeTe HaMTK Ha Halem cante www.b2b-ray.com.

B pa3sBuUTUM M NPOABUMNKEHUN HOBbIX HaMpPaB/leHUA MapPKETUHra M MPOAAX KOMMNaHMA TeCHO
COTPYAHMYAET C APYIMMU BeAyLMMU areHTCTBaMK, MMELWMMK OTHOLLeHMe K B2B B YkpauHe,
Poccun n 3a pybexkom.

Mbl Takke 3aboTumcAa 06 YCTAaHOBMEHUM Ha YKPAMHCKOM pblHKE MpPodecCcMoHaibHbIX
cTaHgapToB B2B. Hawu nHMUmMaTMBbI - 3TO obpa3oBaTenbHbli canT «B2B-insight», kny6 «B2B
Ukraine» n ogHonmeHHaa rpynna Ha Linkedin.

CBA3aTbCA C HAMKM Bbl MOXKeTe No aneKTpoHHOMY agpecy: info@b2b-ray.com

Find us on:
I ﬂ facebook.
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